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Part 1. Financial Information
Financial Statements

Consolidated Balance Sheets

June 30, December 31, June 30,
(in thousands) 2002 2001 2001
(Unaudited) (Unaudited)
Assets
Cash and due from banks $ 858,561 $ 1,138,366 $ 908,686
Interest bearing depositsin banks 28,385 21,205 4,893
Trading account securities 10,532 13,392 4,291
Federal funds sold and securities
purchased under resal e agreements 75,824 83,275 59,725
Loans held for sale 190,724 629,386 376,671
Securities available for sale - at fair value 3,006,273 2,849,579 3,190,686
Investment securities - fair value $10,963; $12,499;
and $15,159, respectively 10,769 12,322 14,978
Total loans 19,652,170 21,601,873 21,127,862
Less allowance for |oan |osses 393,011 410,572 352,243
Net loans 19,259,159 21,191,301 20,775,619
Bank owned life insurance 863,327 843,183 824,062
Premises and equipment 353,931 452,036 457,749
Goodwill and other intangible assets 210,685 716,054 737,437
Customers' acceptance liability 16,778 13,670 15,335
Accrued income and other assets 496,468 536,390 578,018
Total Assets $ 25,381,416 $ 28,500,159 $ 27,948,150
Liabilitiesand Shareholders Equity
Total deposits $ 16,861,100 $ 20,187,304 $ 18,996,922
Short-term borrowings 2,064,275 1,955,926 2,585,773
Bank acceptances outstanding 16,778 13,670 15,337
Medium-term notes 1,782,438 1,795,002 1,983,603
Subordinated notes and other long-term debt 943,706 944,330 890,371
Company obligated mandatorily redeemable preferred
capital securities of subsidiary trusts holding solely
junior subordinated debentures of the Parent Company 300,000 300,000 300,000
Accrued expenses and other liabilities 1,061,259 887,487 822,622
Total Liabilities 23,029,556 26,083,719 25,594,628
Shareholders' equity
Preferred stock - authorized 6,617,808 shares,
none outstanding
Common stock - without par value; authorized
500,000,000 shares; issued 257,866,255 shares,
outstanding 242,919,872; 251,193,814; and
251,056,761 shares, respectively 2,487,887 2,490,724 2,490,682
Less 14,946,383; 6,672,441; and 6,809,494
treasury shares, respectively (289,705) (123,849) (125,095)
Accumulated other comprehensive income (10ss) 28,655 25,488 (8,388)
Retained earnings (deficit) 125,023 24,077 (3,677)
Total Shareholders Equity 2,351,860 2,416,440 2,353,522
Total Liabilitiesand Shareholders Equity $ 25,381,416 $ 28,500,159 $ 27,948,150

See notes to unaudited consolidated financial statements.



Consolidated Statements of |ncome

(Unaudited)
Three Months Ended Six Months Ended
June 30, June 30,
(in thousands, except per share amounts) 2002 2001 2002 2001
Interest and feeincome
Loans $ 325,771 $ 434,697 $ 667,873 $ 881,482
Securities 44,424 55,434 89,205 119,268
Other 3,592 8,828 10,304 16,184
Total Interest Income 373,787 498,959 767,382 1,016,934
Interest expense
Deposits 94,865 170,288 204,832 355,369
Short-term borrowings 9,283 30,039 20,888 63,202
M edium-term notes 15,266 32,940 31,864 69,603
Subordinated notes and other long-term debt 12,514 17,659 25,114 37,603
Total Interest Expense 131,928 250,926 282,698 525,777
Net Interest Income 241,859 248,033 484,684 491,157
Provision for |oan losses 53,892 117,495 109,673 150,959
Net Interest Income
After Provision for Loan L osses 187,967 130,538 375,011 340,198
Service charges on deposit accounts 35,354 40,673 73,884 79,580
Brokerage and insurance income 17,677 19,388 36,469 38,156
Trust services 16,247 15,178 31,748 29,492
Bank Owned Life Insurance income 11,443 9,561 23,119 19,121
Mortgage banking 10,725 18,733 30,290 28,764
Other service charges and fees 10,529 12,217 21,161 23,315
Other 15,039 14,956 25,970 27,924
Total Non-Interest Income Before Securities
Gaing/(Losses) and Gain on Sale of Florida Operations 117,014 130,706 242,641 246,352
Gain on sale of Florida operations 175,344
Securities gains (10sses) 966 (2,503) 1,423 (425)
Total Non-Interest Income 117,980 128,203 419,408 245,927
Personnel costs 105,146 122,068 219,431 239,730
Equipment 16,659 19,844 33,608 39,816
Outside data processing and other services 16,592 17,671 35,031 34,325
Net occupancy 14,756 18,188 31,995 37,968
Marketing 7,231 7,852 14,234 17,791
Professional services 6,267 6,763 11,668 11,732
Telecommunications 5,320 7,207 11,338 14,332
Printing and supplies 3,683 4,565 7,520 9,624
Franchise and other taxes 2,313 2,246 4,641 4,366
Amortization of intangible assets 235 10,435 1,611 21,011
Other 13,858 16,457 28,369 36,691
Total Non-Interest Expense Before Special Charges 192,060 233,296 399,446 467,386
Specia charges 33,997 56,184 33,997
Total Non-Interest Expense 192,060 267,293 455,630 501,383
Income Before Income Taxes 113,887 (8,552) 338,789 84,742
Income taxes 31,647 (10,929) 158,822 14,499
Net Income $ 82,240 $ 2377 $ 179,967 $ 70,243
Per Common Share
Net income
Basic $0.33 $0.01 $0.72 $0.28
Diluted $0.33 $0.01 $0.72 $0.28
Cash dividends declared $0.16 $0.20 $0.32 $0.40
Average Common Shares
Basic 246,106 251,024 248,415 250,984
Diluted 247,867 251,448 249,946 251,479

See notes to unaudited consolidated financial statements.



Consolidated Statements of Changesin Shareholders Equity

(Unaudited)
Accumulated
Other
Common Stock Treasury Stock Comprehensive Retained
(in thousands) Shares Amount Shares Amount Income (L 0ss) Earnings Total
Six Months Ended June 30, 2001:
Balance, beginning of period 257,866 $ 2,493,645 (7,007)  $(129432) $ (245200 $ 26,354 $ 2,366,047
Comprehensive Income:
Net income 70,243 70,243
Cumulative effect of change in accounting
principle for derivatives (9,113) (9,113)
Unrealized net holding gains on securities
available for sale arising during the period, net
of reclassification adjustment for net gains
included in net income 19,893 19,893
Unrealized gains on derivative instruments used
in cash flow hedging relationships 5,352 5,352
Total comprehensive income 86,375
Cash dividends declared (100,274) (100,274)
Stock options exercised (2,963) 154 3,626 663
Treasury shares sold to employee benefit plans 44 711 711
Balance, end of period 257,866 $ 2,490,682 (6,809) $(125,095) $ (8,388) $ (3,677) $ 2,353,522
Six Months Ended June 30, 2002:
Balance, beginning of period 257,866 $ 2,490,724 (6,672) $(123849) $ 25,488 $ 24,077 $ 2,416,440
Comprehensive Income:
Net income 179,967 179,967
Unrealized net holding gains on securities
availablefor salearising during the period,
net of reclassification adjustment for net
gainsincluded in net income 5,926 5,926
Unrealized losses on derivative instruments
used in cash flow hedging relationships (2,759) (2,759)
Total comprehensiveincome 183,134
Stock issued for acquisition --- 203 3,952 3,952
Cash dividends declared (79,021) (79,021)
Stock options exer cised (2,837) 312 5,365 2,528
Treasury shares purchased (8,789) (175,173) (175,173)
Balance, end of period 257,866 $ 2,487,887 (14,946) $(289,705) $ 28,655 $ 125,023 $ 2,351,860

See notes to unaudited consolidated financial statements.



Consolidated Statements of Cash Flows

(Unaudited)
Six Months Ended June 30,
(in thousands of dollars) 2002 2001
Operating Activities
Net Income $ 179,967 $ 70,243
Adjustments to reconcile net income to net cash
provided by operating activities
Provision for loan losses 109,673 150,959
Provision for depreciation and amortization 30,382 51,237
Deferred income tax expense 244,825 12,941
Decrease in trading account securities 2,860 432
Decrease (increase) in mortgages held for sale 438,662 (221,567)
(Gains) losses on sales of securities available for sale (1,423) 425
Gains on sales/securitizations of loans (3,138) (4,869)
Gain on sale of Florida operations (175,344)
Restructuring and specia charges 56,184 33,997
Other, net (133,873) (89,575)
Net Cash Provided by Operating Activities 748,775 4,223
Investing Activities
(Increase) decrease in interest bearing depositsin banks (7,180) 77
Proceeds from:
Maturities and calls of investment securities 1,548 990
Maturities and calls of securities available for sale 381,329 633,121
Sales of securities available for sale 456,411 953,722
Purchases of securities available for sale (782,961) (634,687)
Proceeds from sales/securitizations of loans 226,707 303,240
Net loan originations, excluding sales (1,283,679) (962,780)
Proceeds from sale of premises and equipment 15,180 717
Purchases of premises and eguipment (26,389) (30,719)
Proceeds from sales of other real estate 4,770 8,271
Cash paid in purchase acquisition (4,026)
Net cash paid related to sale of Florida operations (1,289,917)
Net Cash (Used for) Provided by Investing Activities (2,308,207) 271,952
Financing Activities
Increase (decrease) in total deposits 1,435,665 (779,650)
Increase in short-term borrowings 108,349 598,014
Maturity of long-term debt (4,000) (8,000)
Proceeds from issuance of medium-term notes 675,000 400,000
Payment of medium-term notes (690,000) (875,000)
Dividends paid on common stock (80,193) (100,385)
Repurchases of common stock (175,173)
Net proceeds from issuance of common stock 2,528 1,374
Net Cash Provided by (Used for) Financing Activities 1,272,176 (763,647)
Changein Cash and Cash Equivalents (287,256) (487,472)
Cash and Cash Equivalents at Beginning of Period 1,221,641 1,455,883
Cash and Cash Equivalentsat End of Period $ 934,385 $ 968,411
Supplemental disclosures:
Income taxes paid $ 20,136 $ 25
Interest paid $ 298,235 $ 293,715

See notes to unaudited consolidated financial statements.



Notesto Unaudited Consolidated Financial Statements

Note 1 — Basis of Presentation

The accompanying unaudited consolidated interim financial statements include the accounts of
Huntington and its subsidiaries and were prepared in accordance with generally accepted accounting principles,
and accordingly, reflect all adjustments consisting of normal recurring accruals, which are, in the opinion of
management, necessary to fairly present Huntington's financial position, results of operations, and cash flows for
the periods presented. As permitted by the SEC, these unaudited consolidated interim financial statements do
not include certain information and footnotes normally included in annual financial statements. Accordingly,
these unaudited consolidated interim financial statements should be read in conjunction with Huntington's 2001
Annual Report on Form 10-K.

Certain amounts in the prior period's financial statements have been reclassified to conform to the
current presentation. These reclassifications had no effect on net income.

Note 2 — Earnings per Share

Basic earnings per share is the amount of earnings for the period available to each share of common
stock outstanding during the reporting period. Diluted earnings per share is the amount of earnings available to
each share of common stock outstanding during the reporting period adjusted for the potentia issuance of
common shares for stock options. The calculation of basic and diluted earnings per share for each of the periods
ended June 30, is asfollows:

Three Months Ended Six Months Ended
June 30, June 30,

(in thousands, except per share amounts) 2002 2001 2002 2001
Net Income $82,240 $2,377 $179,967 $70,243
Average common shares outstanding 246,106 251,024 248,415 250,984
Dilutive effect of stock options 1,761 424 1,531 495

Diluted common shares outstanding 247,867 251,448 249,946 251,479
Earnings per share

Basic $0.33 $0.01 $0.72 $0.28

Diluted $0.33 $0.01 $0.72 $0.28

Approximately 3.1 million and 7.8 million stock options were outstanding at the end of June 2002 and
2001, respectively, but were not included in the computation of diluted earnings per share because the options
exercise price was greater than the average market price of the common shares for the period and, therefore, the
effect would be antidilutive. The weighted average exercise price for these options was $26.60 per share and
$20.84 at the end of the same respective periods.

Note 3 — Intangible Assets

In June 2001, the Financial Accounting Standards Board issued SFAS No. 141, Business Combinations,
and No. 142, Goodwill and Other Intangible Assets, effective for fiscal years beginning after December 15,
2001. Under the new rules, goodwill is no longer amortized but is subject to annual impairment tests in
accordance with the Statements. Other intangible assets continue to be amortized over their useful lives. At June
30, 2002 and 2001, Huntington had $210.7 million and $737.4 million in goodwill and other intangible assets,
respectively. The following table reflects the activity in goodwill and other intangible assets for the three and six
months ended June 30:



Three Months Ended Six Months Ended

June 30, June 30,

(in thousands of dollars) 2002 2001 2002 2001
Intangible Assets:

Balance, beginning of period $ 209,942 $ 745,023 $ 716,054 $ 755,270
Additions 7,978 2,849 8,146 3,178
Sale of Florida operations (7,000) (511,904)
Amortization (235) (10,435) (1,6112) (21,011)
Balance, end of period $ 210,685 $ 737,437 $ 210,685 $ 737,437

The additions totaling $8.0 million for the second quarter of 2002 related to the April 1% acquisition of
Haberer Registered Investment Advisor, Inc. (Haberer), a Cincinnati-based registered investment advisory firm.
Haberer became part of Huntington’s Private Financial Group line of business as a wholly owned subsidiary of
Huntington. The sale of J. Rolfe Davis Insurance Agency, Inc. (JRD) resulted in a reduction in goodwill of $7
million during the second quarter of 2002.

Huntington applied the new rules on accounting for goodwill and other intangible assets beginning in
the first quarter of 2002. In connection with the adoption of SFAS No. 142, management assessed the fair values
of itslines of business in relation to their carrying value, including goodwill, in each line of business. Based on
this assessment, there was no impairment of goodwill or other intangible assets. Huntington will continue to test
for impairment on an annual basis as prescribed by SFAS No. 142.

Before the sale of Huntington’s operations in Florida, a majority of goodwill and other intangible assets
related to those operations. A substantial portion of the remaining goodwill is attributable to the previously
acquired banking operations reported under the Regional Banking line of business. The application of the non-
amortization provisions of SFAS No. 142 resulted in an increase in net income per share of $0.01 for the second
quarter and $0.04 for the first six months of 2002. Had no amortization of goodwill, net of tax, been recorded in
the prior year, net income and diluted earnings per share for the second quarter of 2001 would have been greater
by $7.7 million, or $0.03 per share, and $15.5 million, or $0.06 per share, for the first half of 2001.

Note 4 — Restructuring and Special Charges

In July 2001, Huntington announced a strategic refocusing plan (the "Plan™). The Plan included the sale
of Huntington's Florida banking and insurance operations, the consolidation of numerous non-Florida branch
offices, as well as certain credit and other actions to strengthen Huntington's balance sheet and financial
performance, including the use of excess regulatory capital generated by the sale to initiate a share repurchase
program. During 2001, Huntington provided $100.0 million of pre-tax expense to recognize aliability for these
actions and provided $71.7 million of additional allowance for loan losses in connection with the Plan. In the
first quarter of 2002, Huntington provided an additional $56.2 million of pre-tax expense to recognize additional
liabilities related to the completion of the Plan.

Huntington has a remaining liability of $22.8 million at June 30, 2002. Huntington expects that the
remaining liability will be adequate to fund the estimated future cash outlays that are expected in the completion
of the exit activities contemplated by the Plan.

Note 5 — Sale of Florida Operations

On February 15, 2002, Huntington completed the sale of its Florida operations to SunTrust Banks, Inc..
Included in the sale were $4.8 billion of deposits and other liabilities and $2.8 hillion of loans and other assets.
Huntington received a deposit premium of 15%, or $711.9 million. The total net pre-tax gain from the sale was
$175.3 million and is reflected in non-interest income. The after-tax gain was $56.8 million, or $0.22 per share.
Income taxes related to this transaction were $118.6 million, an amount higher than the tax impact at the
statutory rate of 35% because most of the goodwill relating to the Florida operations was non-deductible for tax
purposes. Pro forma financial information reflecting the effect of the sale is presented and described below.



Since the transaction was completed during the first quarter of 2002, no pro forma balance sheet is presented in
this report.

The following unaudited pro forma consolidated income statement is presented for the six months ended
June 30, 2002, giving effect to the sale as if it had occurred on January 1, 2002, and does not include the net
gain realized on the sale of Huntington’s Florida operations or any related specia charges. These pro forma
financial statements do not include any assumptions as to future share repurchases pursuant to the previously
announced share repurchase program that commenced following the sale.

The pro forma consolidated income statement may not be indicative of the results of operations that
would have actually occurred had the transaction been consummated during the period indicated. This pro forma
financia information is also not intended to be an indication of the results of operations that may be attained in
the future. These pro forma consolidated financial statements should be read in conjunction with Huntington's
historical financial statements.

Unaudited Pro Forma Consolidated | ncome Statement without Florida Oper ations
For the Six Months Ended June 30, 2002

Huntington
Pro Forma
Without
Horida Related Horida
(in thousands of dollars) Huntington Operations  Transactions ~ Operations
Net interest income $ 484,684 $ (9724 3 - $ 474,960
Provison for loan |osses 109,673 (5,186) 104,487
Net Interest Income After Provision for
Loan Losses 375,011 (4,538) 370,473
Non-interest income 419,408 (13,343) (175,344) 230,721
Non-interest expense 455,630 (20,210) (32,728) 402,692
Income Befor e Income Taxes 338,789 2,329 (142,616) 198,502
Income taxes 158,822 804 (107,098) 52,528
Net Income $ 179,967 $ 1525 $ (35518) $ 145974
Net income per common shar e -- diluted $0.72 $0.01 ($0.14) $0.59
Operating Net Income ¢ $ 150696 $ 1525 $ 161,221
Operating net income per common
share -- diluted @ $0.64 $0.01 $0.65

@ Exdludes after-tax gain on sale of the Florida operations and restructuring and special charges.

The column entitled Florida Operations includes all direct revenue and expenses for Florida from
January 1, 2002 through February 15, 2002, the results of operations for JRD for the six months period ended
June 30, 2002, and any indirect revenue and expenses that ceased with the sale of the Florida operations,
including $1.1 million of amortization expense on intangible assets related to Florida. In addition, net interest
income in that column includes. (1) a funding credit of $5.3 million related to $2.0 billion of funding that
Florida provided to Huntington and (2) $1.9 million of interest that would have been earned on the $711.9
million deposit premium from January 1, 2002 through February 15, 2002. Both the funding credit and the
assumed interest earned on the deposit premium are based on the average one-year LIBOR rate of 2.15% for the
period. The column entitled Related Transactions reflects the $175.3 million net gain on the sale of the Florida
operations, $32.7 million of the $56.2 million specia charges recorded in the first quarter of 2002 that related to
the sale of Florida, and the applicable income taxes. After excluding the remaining restructuring and specia



charges, net of taxes, operating earnings were $161.2 million and earnings per share was $0.65 for the first half
of 2002.

Note 6 — Available for Sale Securities

Securities available for sale at June 30, 2002 and December 31, 2001 were as follows:
(in thousands of dollars) June 30, 2002 December 31, 2001

Amortized Amortized
Cost Fair Value Cost Fair Value
U.S. Treasury
Under 1 year $ 995 $ 999 $ 696 $ 711
1-5 years 1,502 3,820 31,399 31,563
6-10 years 7,252 5,603 6,420 6,833
Over 10 years 412 433 413 433
Total 10,161 10,855 38,928 39,540
Federal agencies
Mortgage-backed securities
1-5 years 49,321 50,198 77,975 77,734
6-10 years 142,133 145,578 99,049 100,954
Over 10 years 839,553 858,345 651,187 662,674
Total 1,031,007 1,054,121 828,211 841,362
Other agencies
Under 1 year 25,010 25,117
1-5years 888,228 911,112 918,023 940,845
6-10 years 77,917 80,180 77,515 78,925
Over 10 years 420,758 429,105 414,485 421,407
Total 1,411,913 1,445,514 1,410,023 1,441,177
Total U.S. Treasury and Federa
Agencies 2,453,081 2,510,490 2,277,162 2,322,079
Other
Under 1 year 9,006 9,048 11,315 11,374
1-5 years 35,489 35,993 38,986 40,022
6-10 years 35,358 36,612 35,832 35,823
Over 10 years 221,170 220,308 176,524 174,715
Retained interest in securitizations 148,201 148,201 159,790 159,790
Marketable equity securities 42,760 45,621 104,395 105,776
Total 491,984 495,783 526,842 527,500
Total Securities Available for Sale $ 2,945,065 $ 3,006,273 $2,804,004 $2,849,579
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Note 7 — Comprehensive Income

Comprehensive Income includes net income as well as certain items that are reported directly within a
separate component of stockholders' equity that are not considered part of net income. Currently, Huntington's
only components of Other Comprehensive Income are the unrealized gains (losses) on securities available for
sale and unrealized gains and losses on certain derivatives. The related before and after tax amounts are as
follows:

Three Months Ended Six Months Ended
June 30, June 30,
(in thousands of dollars) 2002 2001 2002 2001
Cumulative effect of change in accounting method for
derivatives used in cash flow hedging relationships:
Unrealized net losses $ $ $ $ (14,020)
Related tax benefit 4,907
Net (9,113)
Unrealized holding gains (losses) on securities available for sale
arising during the period:
Unrealized net gains (l0sses) 32,852 (12,376) 10,540 30,405
Related tax (expense) benefit (11,498) 4,353 (3,689) (10,787)
Net 21,354 (8,023) 6,851 19,618
Unrealized holding (losses) gains on derivatives used in cash flow
hedging relationships arising during the period:
Unrealized net (losses) gains (2,393) 3,429 (4,245) 8,234
Related tax benefit (expense) 838 (1,200) 1,486 (2,882)
Net (1,555) 2,229 (2,759) 5,352
Less: Reclassification adjustment for net gains (losses)
from sales of securities available for sale realized during
the period:
Realized net gains (l0sses) 966 (2,503) 1,423 (425)
Related tax (expense) benefit (338) 876 (498) 150
Net 628 (1,627) 925 (275)
Total Other Comprehensive (Loss) Income $ 19171 $ (4,167) $ 3,167 $ 16,132

Activity in Accumulated Other Comprehensive Income for the six months ended June 30, 2002 and
2001 was as follows:

Unrealized gains
(losses) on derivative

Unrealized gains (losses) instrumentsused in
on securities cash flow hedging
(in thousands of dollars) availablefor sale relationships
Balance, December 31, 2000 $ (24,520) $
Change in accounting method (9,113)
Current-period change 19,893 5,352
Baance, June 30, 2001 $  (4,627) $ (3,761
Balance, December 31, 2001 29,469 (3,981)
Current-period change 5,926 (2,759)
Balance, June 30, 2002 $ 35395 $  (6,740)
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Note 8 — Segment Reporting

Huntington views its operations as four distinct segments. Regional Banking, Dealer Sales, and the
Private Financial Group (PFG) are Huntington’s major business lines. The fourth segment includes Huntington's
Treasury function and other unallocated assets, liabilities, revenue, and expense. Line of business results are
determined based upon Huntington's business profitability reporting system, which assigns balance sheet and
income statement items to each of the business segments. The process is designed around Huntington's
organizational and management structure and accordingly, the results below are not necessarily comparable with
similar information published by other financia institutions. During the first quarter of 2002, the previously
reported Retail Banking and Corporate Banking segments were combined and renamed Regional Banking.
Since this segment is managed through six geographically defined regions where each region’ s management has
responsibility for both retail and corporate banking business development, combining these two previous
segments better reflects the management accountability and decision making structure. In addition, changes
were made to the methodologies utilized for certain balance sheet and income statement allocations performed
by Huntington's business profitability reporting system. The prior quarters have not been restated for these
changes.

The chief decision-makers for Huntington rely on “operating earnings’ for review of performance and
for critica decision making purposes. Operating earnings exclude the the gain from the sale of the Florida
operations, the historical Florida results, and restructuring and special charges. See Note 4 to the unaudited
consolidated financial statements for further discussions regarding restructuring and special charges and Note 5
for the net gain on sale of Huntington's Florida operations. Net interest income is presented on a fully tax
equivalent (FTE) basis using a 35% tax rate.

The following provides a brief description of the four operating segments of Huntington:

Regional Banking: provides products and services to retail, business banking, and corporate customers.
This segment’s products include home equity loans, first mortgage loans, direct installment loans, business
loans, persona and business deposit products, as well as sales of investment and insurance services. These
products and services are offered through Huntington's traditional banking network; Direct Bank--Huntington’'s
customer service center; and Web Bank at www.huntington.com. Regional Banking also represents the
middle-market and large corporate banking relationships which use a variety of banking products and services
including, but not limited to, commercia loans, international trade, and cash management.

Dealer Sales. product offerings pertain to the automobile lending sector and include indirect consumer
loans and leases, as well as floor plan financing. The consumer loans and leases comprise the vast majority of
the business and involve the financing of vehicles purchased or leased by individuals through deal erships.

Private Financial Group: this segment’s array of products and services are designed to meet the needs
of Huntington's higher wealth customers. Revenue is derived through the sale of personal trust, asset
management, investment advisory, brokerage, insurance, and deposit and loan products and services. Income
and related expenses from the sale of brokerage and insurance products is shared with the line of business that
generated the sale or provided the customer referral.

Treasury / Other: this segment includes assets, liabilities, equity, revenue, and expense that cannot be
directly assigned or allocated to one of the lines of business. Since a match-funded transfer pricing system is
used to allocate interest income and interest expense to other business segments, Treasury / Other results include
the net impact of any over or under alocations arising from centralized management of interest rate risk
including the net impact of derivatives used to hedge interest rate sensitivity. Furthermore, this segment’s
results include the net impact of administering Huntington's investment securities portfolio as part of overall
liquidity management. Additionally, amortization expense of intangible assets and gains or losses not allocated
to other business segments are al so a component.

Listed below is certain reported financial information reconciled to Huntington’'s second quarter and
six-month 2002 and 2001 operating results by line of business.
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Three Months Ended June 30,

I ncome Statements Regiond Dedler Treasury/ Huntington
(in thousands of dallars) Banking Sdes PFG Other Consolidated
2002
Net interest income (FTE) $ 146,960 $ 55502 $ 8825 $ 31,643 $ 242,930
Provison for loan losses 41,278 12,313 301 53,892
Non-Interest income 78,871 5,886 23,602 9,621 117,980
Non+-Interest expense 150,294 18,328 19,228 4,210 192,060
Income taxes/FTE adjustment 11,991 10,761 4,514 5,452 32,718
Net income, as reported 22,268 19,986 8,384 31,602 82,240
Florida operations, net of tax (532) (532)
Operating earnings $ 22268 $ 19986 $ 7852 $ 31,602 $ 81,708
2001
Net interest income (FTE) $ 198,877 $ 58,383 $ 9373 $(16,984) $ 249,649
Provison for loan lasses 33,763 83,603 129 117,495
Non-Interest income 96,099 (1,386) 18,148 15,342 128,203
Non-Interest expense 182,095 50,728 20,329 14,141 267,293
Income taxes/FTE adjustment 27,692 (27,067) 2,472 (12,410) (9,313)
Net income, as reported 51,426 (50,267) 4,591 (3,373 2,377
Horida operations, net of tax (13,558) (1,142) (1,550) 17,347 1,098
Restructuring and specid charges, net of tax 7,303 63,920 04 72,127
Operating earnings $ 45171 $ 12512 $ 3041 $ 14,878 $ 75602
Balance Sheets 2Q Average Assets 2Q Average Deposits
(in millions of dollars) 2002 2001 2002 2001
Regiona Banking $ 12,717 $ 14,737 $ 14,949 $ 18,003
Dedler Sdes 7,954 7,396 51 91
PFG 975 745 776 640
Treasury / Other 3,311 5,471 706 371
Subtotal 24,957 28,349 16,482 19,105
Horida operations (3,156) - (4,496)
Totdl $ 24957 $ 25193 $ 16482 $ 14,609
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Six Months Ended June 30,

I ncome Statements Regiond Dedler Treasury/ Huntington
(in thousands of dollars) Banking Ses PFG Other Consolidated
2002
Net interest income (FTE) $ 306,598 $108,572 $ 16,460 $ 552%4 $ 486,924
Provision for loan losses 70,247 39,125 301 - 109,673
Non+-Interest income 168,408 8,526 47,168 195,306 419,408
Non-Interest expense 310,575 36,550 36,637 71,868 455,630
Income taxes/FTE adjustment 32,965 14,498 9,341 104,258 161,062
Net income, as reported 61,219 26,925 17,349 74,474 179,967
Florida operations, net of tax (2,639) (794) (927) 5,885 1,525
Gain on sale of Horida operations, net of tax - --- (56,790) (56,790)
Restructuring and specid charges, net of tax 36,519 36,519
Operating earnings $ 58580 $ 26131 $ 16422 $ 60,088 $ 161,221
2001
Net interest income (FTE) $400,315  $112,739 $ 18929  $(37,208) $ 494,775
Provison for loan lasses 51,132 99,698 129 150,959
Non-Interest income 175,701 9,887 41,668 18,671 245,927
Non-Interest expense 357,047 64,383 46,994 32,954 501,383
Income taxes/FTE adjustment 58,744 (14,511) 4,716 (30,832 18,117
Net income (l0ss), asreported 100,093 (26,949 8,758 (20,659) 70,243
Forida operations, net of tax (26,910) (2,525) (3,3%4) 37,476 4,687
Restructuring and specid charges, net of tax 7,303 63,920 04 72,127
Operating earnings $ 89486 $ 34446 $ 5404 $ 17,721 $ 147,057
Balance Sheets YTD Average Assets YTD Average Deposits
(inmillions of dollars) 2002 2001 2002 2001
Regional Banking $ 13341 $ 14,501 $ 15,846 $ 18,015
Deder Sdes 7,935 7,217 54 87
PFG 939 732 754 639
Treasury / Other 3,531 5,844 546 345
Subtotal 25,746 28,294 17,200 19,086
Forida operations (877) (3,115) (1,178) (4,506)
Tota $ 2489 $ 25179 $ 16,022 $ 14,580

Note 9 — New Accounting Pronouncements

In April 2002, the Financial Accounting Standards Board (FASB) issued Statement No. 145, Rescission
of FASB Satements No. 4, 44, and 64, Amendment of FASB Satement No. 13, and Technical Corrections. This
Statement rescinds Statement No. 4, Reporting Gains and Losses from Extinguishment of Debt, and an
amendment of that Statement, Statement No. 64, Extinguishments of Debt Made to Satisfy Snking-Fund
Requirements. This Statement also rescinds Statement No. 44, Accounting for Intangible Assets of Motor
Carriers. This Statement amends Statement No. 13, Accounting for Leases, to eliminate an inconsistency
between the required accounting for sale-leaseback transactions and the required accounting for certain lease
modifications that have economic effects that are similar to sale-leaseback transactions. This Statement also
amends other existing authoritative pronouncements to make various technical corrections, clarify meanings, or
describe their applicability under changed conditions. As aresult, gains and losses from extinguishment of debt
are classified as extraordinary items only if they meet the criteria in Accounting Principles Bulletin (APB)
Opinion 30. Applying the provisions of APB Opinion 30 will distinguish transactions that are part of an entity’s
recurring operations from those that are unusual or infrequent or that meet the criteria for classification as an
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extraordinary item. In addition, this Statement requires lease modifications to be accounted for in the same
manner as sale-leaseback transactions.

In June 2002, the FASB issued Statement No. 146, Accounting for Costs Associated with Exit Activities.
This Statement addresses financial accounting and reporting for costs associated with exit or disposal activities
and nullifies Emerging Issues Task Force (EITF) Issue No. 94-3, Liability Recognition for Certain Employee
Termination Benefits and Other Costs to Exit an Activity (including Certain Costs Incurred in a Restructuring).
This Statement requires that a liability for a cost associated with an exit or disposal activity be recognized using
fair value when the liability is incurred. The provisions of this Statement are effective for exit or disposa
activities that areinitiated after December 31, 2002, with early application encouraged.

The adoption of Statements No. 145 and No. 146 are not expected to have a material impact on
Huntington’s results of operations or financial condition.

Note 10 — Subsequent Events

On July 18, 2002, Huntington announced the restructuring of its interest in Huntington Merchant
Services, L.L.C. (HMS), Huntington’s merchant services business, in a transaction with First Data Merchant
Services Corporation, a subsidiary of First Data Corp. This transaction resulted in an approximate $25 million
pre-tax, non-operating gain ($16 million after tax). Under the agreement, First Data obtained all of Huntington's
Florida-related merchant business and increased its equity interest in HMS. In addition, as part of the
transaction, Huntington extended its long-term merchant services relationship with First Data. Huntington
remains anominal equity owner.

On July 2, 2002, Huntington closed the sale of the Orlando, Florida-based JRD to members of its
management team. Huntington acquired JRD in August of 2000 and operated it as a stand-alone property and
casuaty insurance agency within Huntington's insurance operations. Huntington's decision to sell JRD is
consistent with its strategic refocusing plan.

These transactions are not expected to have amaterial impact on Huntington's future financia results.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations

INTRODUCTION

Huntington Bancshares Incorporated (Huntington) is a multi-state financial holding company headquartered in
Columbus, Ohio. Its subsidiaries are engaged in full-service commercial and consumer banking, mortgage banking,
lease financing, trust services, discount brokerage services, underwriting credit life and disability insurance, issuing
commercial paper guaranteed by Huntington, and selling other insurance and financial products and services. Its
subsidiaries operate domestically in offices located predominately in Ohio, Michigan, West Virginia, Indiana, and
Kentucky. Huntington has aforeign office in the Cayman Islands and in Hong Kong.

Forward-L ooking Statements

This interim report, including Management's Discussion and Analysis of Financia Condition and Results of
Operations, contains forward-looking statements about Huntington. These include descriptions of products or services,
plans, or objectives of management for future operations, and forecasts of revenues, earnings, or other measures of
economic performance. Forward-looking statements can be identified by the fact that they do not relate strictly to
historical or current facts.

By their nature, forward-looking statements are subject to numerous assumptions, risks, and uncertainties. A
number of factors, including but not limited to, those set forth under the heading “Business Risks” included in Item 1 of
Huntington’s 2001 Annual Report and other factors described from time to time in other filings with the Securities and
Exchange Commission, could cause actual conditions, events, or results to differ significantly from those described in
the forward-looking statements.

Management encourages readers of this interim report on Form 10-Q to understand forward-looking statements to
be strategic objectives rather than absolute targets of future performance. Forward-looking statements speak only as of
the date they are made. Huntington does not update forward-looking statements to reflect circumstances or events that
occur after the date the forward-looking statements were made or to reflect the occurrence of unanticipated events.

The following discussion and analysis, the purpose of which isto provide investors and others with information that
management believes to be necessary for an understanding of Huntington's financial condition, changes in financial
condition, and results of operations, and should be read in conjunction with the financial statements, notes, and other
information contained in this document.

Significant Accounting Policies

Note 1 to the consolidated financial statements included in Huntington's 2001 Annual Report lists significant
accounting policies used in the development and presentation of its financial statements. This discussion and analysis,
the significant accounting policies, and other financial statement disclosures identify and address key variables and
other qualitative and quantitative factors that are necessary for an understanding and evaluation of the organization, its
financial position, and results of operations.

Special purpose entities (SPES)

Huntington utilized two securitization trusts, or SPEs, in 2000 as funding sources. In the securitization transactions,
indirect auto loans that Huntington originated were sold to these trusts in exchange for funding collateralized by these
loans. Under GAAP, these trusts are not consolidated in Huntington’s financial statements. As such, the loans and the
funding obtained are not included on Huntington’ s balance sheets.

The Financial Accounting Standards Board (FASB) has approved for issuance an Exposure Draft of a proposed
Interpretation to ARB No. 51 that establishes accounting guidance for consolidation of SPEs. The proposed
Interpretation, Consolidation of Certain Special-Purpose Entities, will apply to any business enterprise—both public
and private companies—that has an ownership interest, contractual relationship, or other business relationship with an
SPE. The comment period on this Exposure Draft concludes August 30, 2002.

The objective of this proposed Interpretation is to improve financial reporting by enterprises involved with SPEs—
not to restrict the use of SPEs. Current accounting standards require an enterprise to include subsidiaries in which it has
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a controlling financial interest in its consolidated financial statements. The FASB expects to issue afinal Interpretation
in the fourth quarter of this year. The accounting guidance would be effective immediately upon issuance of the
Interpretation for new SPEs. Companies such as Huntington with SPEs that existed before the issuance of the
Interpretation would be required to apply the guidance to the existing SPEs at the beginning of the first fiscal period
after March 15, 2003. Calendar year-end companies would need to apply the guidance on April 1, 2003.

Huntington is in the initial stages of assessing the implications of this Interpretation as it applies to the
consolidation of the securitization trusts and itsimpact to results of operations and financia condition.

Other off balance sheet arrangements

Like other financial organizations, Huntington uses various commitments in the ordinary course of business that,
under generally accepted accounting principles in the United States (GAAP), are not recorded in the financial
statements. Specifically, Huntington makes various commitments to extend credit to customers and to sell loans, and
have obligations under operating-type noncancelable leases for its facilities.

Derivatives

Huntington uses a variety of derivatives, principaly interest rate swaps, in its asset and liability management
activities to protect against the risk of adverse interest rate movements on either cash flows or market value of certain
assets and liabilities. This, along with other information regarding derivatives, is discussed under the “Interest Rate Risk
Management” section of this report and in the notes to the unaudited consolidated financial statements.

Related party transactions

Various directors and executive officers of Huntington are customers of its bank subsidiary, The Huntington
National Bank (the Bank), and other affiliates and conducted transactions with these affiliates in the ordinary course of
business. Directors and executive officers may also be affiliated with entities that are the Bank’s customers and
Huntington's other affiliates, which enter into transactions with these affiliates in the ordinary course of business. A
summary of the indebtedness of management can be found in Note 4 to Huntington's 2001 Annua Report. All other
related party transactions, including those reported in Huntington’s 2002 Proxy Statement, were considered immaterial
to itsfinancial condition and results of operations.

Strategic Refocusing and Other Restructuring

In July 2001, Huntington announced a strategic refocusing plan (the Plan). Key components of the Plan included
the intent to sell the Florida banking and insurance operations, the consolidation of numerous non-Florida branch
offices, as well as credit-related and other actions to strengthen its balance sheet and financial performance including
the use of some of the excess capital to repurchase outstanding common shares. These initiatives were designed to attain
more positive revenue and earnings for shareholders and to improve capital efficiency.

The sale of the Florida banking operations to SunTrust Banks, Inc., closed February 15, 2002, and included 143
banking offices and 456 ATMs with approximately $2.8 billion in loans and other tangible assets, and $4.8 billion in
deposits and other liabilities. The transaction dightly increased Huntington's sensitivity to rising interest rates. In
addition, the net interest margin, tangible equity to assets, and efficiency ratios were favorably impacted.

The sale of the Florida insurance operations involved the sale of Orlando-based J. Rolfe Davis Insurance Agency,
Inc. (JRD), which closed on July 2, 2002, to members of its management team. Huntington remains committed to
growing the insurance business in markets served by its retail and commercial banking operations. The JRD sale will
not materially affect future financial results.

On February 19, 2002, Huntington announced a new share repurchase program authorizing the repurchase of up to
22 million shares. Repurchased shares will be reserved for reissue in connection with Huntington's dividend
reinvestment and employee benefit plans, as well as for acquisitions and other corporate purposes. Through the end of
June 2002, approximately 8.8 million shares of common stock were repurchased, including 6.9 million shares in the
second quarter through open market and privately negotiated transactions.

During the first quarter of 2002, $56.2 million of pre-tax restructuring and special charges ($36.5 million after-tax,
or $0.14 per share) were recorded related to the Plan. Combined with amounts recorded in 2001, these pre-tax charges
totaled $233.1 million ($151.5 million after-tax, or $0.60 per share). In the first quarter of 2002, a pre-tax gain of $175.3
million ($56.7 million after-tax, or $0.23 per share) on the sale of the Florida operations was recorded. Further
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information regarding the financial impact of the Plan can be found in Notes 4 and 5 to the unaudited consolidated
financial statements.

SUMMARY DISCUSSION OF RESULTS

Huntington reported second quarter 2002 earnings of $82.2 million, or $0.33 per common share. This compares
with earnings of $2.4 million, or $0.01 per common share, in the year-ago second quarter, and $97.7 million, or $0.39
per common share, in the first quarter of 2002. Y ear-to-date earnings in 2002 were $180.0 million, or $0.72 per
common share, compared with $70.2 million, or $0.28 per common share, in the comparable year-ago six-month period.

On an operating basis (see Basis of Discussion — Operating Earnings below), second quarter 2002 earnings were
$81.7 million, or $0.33 per common share, up 8% and 10%, respectively, compared with the year-ago second quarter’s
operating earnings of $75.6 million, or $0.30 per share. Second quarter operating net income and earnings per common
share were both up 3% from first quarter operating earnings of $79.5 million, or $0.32 per common share. Operating
earnings for the first six months of 2002 were $161.2 million, or $0.65 per common share, up 10% and 12%,
respectively, from the comparable prior-year period operating earnings of $147.1 million, or $0.58 per common share.

The primary contributing factors to the $6.1 million, or 8%, increase in operating net income from the year-ago
quarter was higher net interest income, the benefit of which was partially offset by higher provision for loan losses. Net
interest income increased $16.0 million, or 7%, reflecting the benefit of a higher net interest margin as well as loan and
deposit growth. The provision for loan losses increased $12.0 million, or 29%. The increase in the provision for loan
losses over the prior year quarter reflected higher net charge-offs and a higher level of loans. Second quarter results
compared with the year-ago quarter also benefited, but to a lesser degree, from a $1.7 million, or 1%, increase in non-
interest income, and a $2.3 million, or 1%, decline in non-interest expense. Income tax expense increased $1.8 million
from the year-ago quarter, reflecting the current quarter’ s higher level of net income.

Second quarter 2002 performance measures on an operating basis all improved from the same quarter of last year.
Thisincluded the return on average equity (ROE) that increased from 12.6% to 14.0%, the return on average total assets
(ROA) that increased from 1.20% to 1.31%, an increase in the net interest margin from 4.03% to 4.30%, and an
improvement in the efficiency ratio from 56.0% to 53.2%. (See the Results of Operations discussion below for a
complete discussion).

Basis of Discussion — Operating Earnings

Reported results for the past five quarters have been significantly impacted by a number of items, primarily related
to the strategic refocusing announced in July 2001 and the subsequent sale of the Florida banking and insurance
operationsin 2002. Reported 2002 first quarter results also included Florida operations for only half the quarter versus
a full quarter for each prior quarter. Therefore, to better understand comparable underlying trends, the following
discussion is on an operating basis. Specifically, operating earnings exclude the impact of restructuring and other
charges, the gain on the sale of the Florida operations, and excludes the run-rate impact of the sold Florida banking and
insurance operations.

The table on page 19 reconciles reported with operating results for the second quarter and first six months of 2002
and 2001. The table on page 20 entitled Selected Quarterly Income Statement Data, excluding Florida Operations,
shows operating results beginning with the first quarter of 2001 through the current quarter. The following tables differ
from the table presented in Note 5 to the unaudited consolidated income statements for the six months ended June 30,
2002. The tables below reconcile reported earnings to operating earnings and therefore exclude the impact of Florida
banking and insurance operations and both Florida-related and non-Florida related restructuring charges. The table in
Note 5 presents Huntington on a pro forma basis without the Florida banking and insurance operations and the Florida-
related restructuring charges and therefore includes $23.5 million of non-Florida related restructuring charges.

RESULTS OF OPERATIONS

For decision-making purposes, management reviews and analyzes financial results on an operating basis, which
leads to a better understanding of underlying trends absent the impact of revenue and costs involved in the strategic
refocusing plan announced in July 2001 and the run-rate impact of the Florida operations. Current and prior year results
contained a number of such items. The Results of Operations discussion that follows is on an operating basis, except as
otherwise stated. (See Basis of Discussion — Operating Earnings above for an expanded discussion of operating results
and reconciliation to reported results.)
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Gain on Sde

of Florida
Operations/
Restructuring
Reported and Other Florida Operating

(in thousands, except per share amounts) Earnings Charges Operations Earnings
For the Three M onths Ended June 30, 2002:
Net interest income $ 241,859 $ 241,859
Provision for loan losses 53,892 53,892
Securities gains 966 966
Non-interest income 117,014 $ $ 2,710 114,304
Non-interest expense 192,060 1,875 190,185
Pre-tax income 113,887 835 113,052
Income taxes 31,647 303 31,344

Net income $ 82,240 $ $ 532 $ 81,708
Net income per common share -- diluted $0.33 $ - $0.00 $0.33
For the Six M onths Ended June 30, 2002:
Net interest income $ 484,684 $ 9724 $ 474,960
Provision for loan losses 109,673 5,186 104,487
Securities gains 1,423 1,423
Non-interest income 417,985 $ 175,344 13,343 229,298
Non-interest expense 455,630 56,184 20,210 379,236
Pre-tax income 338,789 119,160 (2,329 221,958
Income taxes 158,822 98,889 (804) 60,737

Net income $ 179967 $ 20271 $ (1,525) $ 161,221
Net income per common share -- diluted $0.72 $0.08 ($0.01) $0.65
For the Three M onths Ended June 30, 2001.:
Net interest income $ 248,033 $ 22,150 $ 225,883
Provision for loan losses 117,495 $ 71,718 3,840 41,937
Securities (losses) gains (2,503) (5,250) 2,747
Non-interest income 130,706 19,845 110,861
Non-interest expense 267,293 33,997 40,853 192,443
Pre-tax (loss) income (8,552) (110,965) (2,698) 105,111
Income taxes (10,929) (38,838) (1,600) 29,509

Net income (loss) $ 2377 $ (72127) $ (1,098) $ 75,602
Net income per common share -- diluted $0.01 (%0.29) $0.00 $0.30
For the Six Months Ended June 30, 2001:
Net interest income $ 491,157 $ 43,256 $ 447,901
Provision for |oan |osses 150,959 $ 71,718 7,595 71,646
Securities (losses) gains (425) (5,250) 4,825
Non-interest income 246,352 38,918 207,434
Non-interest expense 501,383 33,997 81,126 386,260
Pre-tax (loss) income 84,742 (110,965) (6,547) 202,254
Income taxes 14,499 (38,838) (1,860) 55,197

Net income (l0ss) $ 70,243 $ (72127 $ (4,687) $ 147,057
Net income per common share -- diluted $0.28 (%$0.29) ($0.01) $0.58
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Selected Quarterly Income Statement Data, excluding Florida Operations

2002 2001

(in thousands, except per share amounts) @ Second First Fourth Third Second First
Total Interest Income $373,787 $ 369,521 $393,078 $427,754 $447,243 $ 466,298
Total Interest Expense 131,928 136,420 157,532 197,292 221,360 244,280
Net Interest Income 241,859 233,101 235,546 230,462 225,883 222,018
Provision for loan losses 53,892 50,595 54,281 46,027 41,937 29,709
Net I nterest Income After

Provision for Loan L osses 187,967 182,506 181,265 184,435 183,946 192,309
Service charges on deposit accounts 35,34 34,282 35,220 33,593 32,650 31,143
Brokerage and insurance income 14,967 14,587 15,066 13,943 13,185 12,232
Trust services 16,247 15,096 14,679 14,816 14,431 13,670
Mortgage banking 10,725 19,644 15,049 13,859 17,672 9,238
Bank Owned Life Insurance income 11,443 11,676 9,560 9,560 9,561 9,560
Other service charges and fees 10,529 9,118 9,582 9,547 9,383 8,415
Other 15,039 10,591 15,135 14,722 13,979 12,315
Total Non-Interest Income Before Securities Gains 114,304 114,994 114,291 110,040 110,861 96,573
Securities gains 966 457 89 1,059 2,747 2,078
Total Non-Interest Income 115,270 115,451 114,380 111,099 113,608 98,651
Personnel costs 103,589 104,320 100,076 101,866 103,707 99,296
Outside data processing and other services 16,592 17,097 15,414 14,650 15,100 14,122
Equipment 16,608 15,582 18,117 17,580 17,363 17,503
Net occupancy 14,642 14,771 15,251 14,481 13,755 15,568
Marketing 7,219 7,174 5,305 5,717 6,807 8,832
Professional services 6,265 5,242 6,069 5,754 6,481 4,793
Telecommunications 5,302 5,282 5,647 5,728 5,964 5,952
Printing and supplies 3,671 3,519 3,511 3,693 3,688 4,098
Franchise and other taxes 2,313 2,326 2,885 2,439 2,229 2,116
Amortization of intangible assets 203 251 2,555 2,569 2,890 3,031
Other 13,781 13,487 12,599 12,577 14,459 18,506
Total Non-Interest Expense 190,185 189,051 187,429 187,054 192,443 193,817
Income Before | ncome Taxes 113,052 108,906 108,216 108,480 105,111 97,143
Income taxes 31,344 29,393 28,631 27,587 29,509 25,688
Net Income $ 81,708 $ 79,513 $ 79,585 $ 80,893 $ 75,602 $ 71,455
Net Income per Common Share - Diluted $0.33 $0.32 $0.32 $0.32 $0.30 $0.28
Return on

Average total assets 1.31% 1.30% 1.28% 1.30% 1.20% 1.15%
Average total shareholders' equity 14.0% 13.6% 13.4% 13.5% 12.6% 12.1%

Net interest margin @ 4.30% 4.21% 4.26% 4.17% 4.03% 3.99%
Efficiency ratio 53.2% 54.1% 52.7% 54.0% 56.0% 59.5%
Effective tax rate 27.7% 27.0% 26.5% 25.4% 28.1% 26.4%
Revenue - Fully Taxable Equivalent (FTE)

Net Interest Income $ 241,859 $ 233,101 $ 235,546 $ 230,462 $225,883 $ 222,018
Tax Equivalent Adjustment @ 1,071 1,169 1,292 1,442 1,616 2,002
Net Interest Income 242,930 234,270 236,838 231,904 227,499 224,020
Non-Interest Income 115,270 115,451 114,380 111,099 113,608 98,651
Total Revenue $ 358,200 $349,721 $ 351,218 $343,003 $341,107 $ 322,671
Total Revenue Excluding Securities Gains $357,234 $ 349,264 $ 351,129 $341,944 $ 338,360 $ 320,593

@ Income component excludes after-tax impact of the $56.8 million gain on sale of Florida operationsin 1Q '02 and restructuring
and special charges ($36.5 million in 1Q '02; $9.8 million in 4Q '01; $33.0 million in 3Q '01; $72.1 million in 2Q '01).

@ Calculated assuming a 35% tax rate.
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Net | nterest Income

Net interest income was $241.9 million in the second quarter of 2002, up 7% from the year-ago quarter reflecting a
27 basis point increase in the net interest margin to 4.30% from 4.03%. The margin increase was due to a substantial
reduction in short-term interest rates and the related steepening of the yield curve, as well as the maturity in late 2001 of
certain interest rate swaps that had negative spreads. Earning assets were essentially unchanged. (See net interest
margin detail and average balance sheets for the recent five quarters on the following page.) Average managed loans,
which include $1.2 hillion of securitized auto loans, increased 5% after normalizing for residential real estate loan
securitizations and the impact of Florida banking operations sold in the first quarter of 2002. However, this positive was
largely offset by a planned decline in other earning assets, most notably low-yielding investment securities. A key
strategy implemented last year was to improve the earning asset yield by reducing the level of low-margin investment
securities. Investment securities averaged $2.8 hillion in the second quarter of 2002, down 21% from the year-ago
quarter. As aresult of this decrease, securities represented 13% of average earning assets in the second quarter of 2002,
down from 16% in the year-ago quarter. Average core deposits were up 13% from the year-ago quarter, reflecting a
42% increase in money market and other interest bearing deposits and a 7% increase in other domestic time deposits.
Deposit inflow has been influenced, in part, by turbulence in the financial markets, but also by the success of sales and
deposit growth programs.

Compared with the 2002 first quarter, net interest income increased $8.8 million, or 4%, reflecting a 9 basis point
increase in the net interest margin to 4.30% and a $237 million, or 1%, increase in average earning assets. The increase
in the net interest margin was driven by seasonally higher loan fees and the positive impact of the interest rate
environment, including a continuation of an upsloping yield curve, partially offset by areduced benefit from the lagged
repricing of the variable rate home equity loan portfolio. Average managed loans, normalized for residential real estate
loan securitizations and the impact of Florida banking operations sold in the 2002 first quarter, grew at a 7% annualized
rate during the quarter, but this benefit was partially offset by a decline in other earning assets, primarily mortgages held
for sale. Average core deposits increased $657.4 million, or at a 19% annualized rate from the first quarter, reflecting
continued strong inflows in interest bearing and other domestic time deposits.

The average managed |oans increase continued to be positively impacted by strong growth in residential mortgages
and home equity loans and lines of credit. Average residential mortgages grew $325.1 million, reflecting a decision to
retain more of these loans on the balance sheet, with home equity loans and lines of credit up $122.5 million, or at a
17% annualized rate. This reflected continued strong demand for residential mortgages, refinancing activity, and the
promotion of adjustable mortgage products. Commercial rea estate loans increased $51.8 million, or a a 6%
annualized rate, slower than the 15% and 18% annualized rates in the 2002 first quarter and 2001 fourth quarter,
respectively. These increases were partialy offset by declines in other loan categories reflecting the continued
weakness in the economy and certain sectors. This was especially noticeable in the $47.5 million, or 3% annualized
decline in commercial loans and $50.6 million, or 3% annualized, decline in managed auto loans and |leases.

For the first six months of 2002, net interest income was $475.0 million, up $27.1 million, or 6%, from the
comparable year-ago period. This reflected a 25 basis point increase in the net interest margin to 4.26% from 4.01% as
average earning assets for the first six months of 2002 were essentially unchanged from the first six months of last year.
Comparisons of average earning assets, loans, investment securities, and deposits for the first six months of 2002 versus
the comparable year-ago period reflect the same factors that affected second quarter comparisons.

Provision for Loan Losses

The provision for loan losses is the expense necessary to maintain the alowance for loan losses (ALL) at a level
adequate to absorb management’ s estimate of inherent losses in the loan portfolio. The provision expense in the second
quarter of 2002 was $53.9 million, up $12.0 million, or 29%, from the year-ago quarter. This increase reflected loan
growth and higher levels of net charge-offs, and continued economic weakness. At June 30, 2002, the allowance for
loan losses as a percent of period-end loans was 2.00%, up from 1.76% at the end of the year-ago quarter. (See Credit
Risk section for discussion of the ALL, NPAs and Net charge-offs.)

Compared with the first quarter of this year, the provision for loan losses increased $3.3 million, and exceeded net
charge-offs by $9.0 million, providing for loan growth as the allowance for loan losses as a percent of period-end loans
was unchanged at 2.00%.

For the first six months of 2002, the provision for loan losses was $104.5 million, up from $71.6 million from the
first six months of 2001, reflecting the same factors that affected second quarter comparisons.
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Consolidated Quarterly Net Interest Margin Detail and Average Balances

(in millions)
Average Balances Average Rates @
2002 2001 2002 2001
Fully Tax Equivalent Basis W Second First Fourth Third Second Second First Fourth Third Second
Assets
Interest bearing deposits in banks $ 29 $ 34 $ 14 $ 5 $ 5 244 % 202 % 209 % 375 % 509 %
Trading account securities 6 5 8 8 39 5.37 2.79 3.59 3.83 5.15
Federal funds sold and securities purchased
under resale agreements 68 62 86 86 93 151 143 218 3.20 421
Mortgages held for sale 174 381 433 344 420 7.07 6.51 6.64 7.18 6.96
Securities:
Taxable 2,735 2,713 2,720 2,896 3,368 6.33 6.43 6.62 6.71 6.26
Tax exempt 96 102 108 140 201 7.69 7.76 7.81 7.38 7.26
Total Securities 2,831 2,815 2,828 3,036 3,569 6.37 6.48 6.66 6.75 6.32
Loans:
Commercia 5,614 5,661 5,751 5,946 5,986 5.50 5.37 5.81 6.93 7.41
Real Estate
Construction 1,420 1,405 1,386 1,281 1,190 4.81 491 5.49 6.60 7.44
Commercial 2,233 2,196 2,081 2,034 1,994 6.36 6.66 6.88 7.58 7.95
Consumer
Auto leases - Indirect 3,113 3,166 3,229 3,243 3,222 6.42 6.62 6.58 6.67 6.71
Auto loans - Indirect 2,597 2,560 2,489 2,445 2,289 7.98 7.98 8.29 8.61 8.86
Home equity loans & lines of credit 2,911 2,788 2,753 2,709 2,664 572 6.09 7.05 7.73 8.47
Residential mortgage 1,229 904 672 619 696 6.23 6.60 7.10 7.55 7.70
Other loans 413 424 446 459 485 7.47 7.64 8.26 8.04 8.14
Total Consumer 10,263 9,842 9,589 9,475 9,356 6.64 6.86 7.27 7.59 7.88
Tota Loans 19,530 19,104 18,807 18,736 18,526 6.15 6.25 6.65 7.32 7.71
Allowance for loan losses / fees® 400 403 371 315 279 0.55 0.49 0.53 0.56 0.60
Net loans 19,130 18,701 18,436 18,421 18,247 6.70 6.74 7.18 7.88 8.31
Total earning assets 22,638 22,401 22,176 22,215 22,652 6.64 % 668 % 708 % 769 % 794 %
Cash and due from banks 722 774 798 831 830
All other assets 1,997 2,008 2,010 2,002 1,990
Total Assets $ 24957 $24780 $24613 $24733 $ 25193
Liabilitiesand Shareholders Equity
Core deposits
Non-interest bearing deposits $ 2739 $ 2,738 $ 284 $ 2761 $ 2667
Interest bearing demand deposits 4,920 4,362 4,014 3,687 3,456 184 % 179 % 193 % 273 % 287 %
Savings deposits 2,808 2,830 2,863 2,923 2,977 1.83 1.85 2.08 3.04 3.46
Other domestic time deposits 4,218 4,097 4,123 4,127 3,942 4.61 4.99 5.18 5.52 5.83
Total core deposits 14,685 14,027 13,824 13,498 13,042 2.29 2.39 2.54 3.09 3.31
Domestic time deposits of $100,000 or more 852 959 1,008 1,053 1,078 2.82 2.91 4.66 4.70 5.23
Brokered time deposits and negotiable CDs 649 302 109 120 118 2.48 2.48 355 4.42 5.57
Foreign time deposits 296 268 224 250 371 1.38 1.92 1.99 3.40 411
Total deposits 16,482 15,556 15,165 14,921 14,609 231 241 2.68 3.22 3.49
Short-term borrowings 1,886 1,925 1,745 1,998 2,628 1.97 2.39 2.73 3.75 4.40
Medium-term notes 1,910 2,645 3,272 3,443 3,476 321 3.00 3.45 4.82 5.51
Subordinated notes and other long-term debt,
including preferred capital securities 1,229 1,232 1,183 1,184 1,180 4.05 4.14 4.96 5.19 5.96
Total interest bearing liabilities 18,768 18,620 18,541 18,785 19,226 2.82 % 296 % 337 % 417 % 462 %
All other liabilities 1,107 1,052 887 812 897
Shareholders' equity 2,343 2,370 2,361 2,375 2,403
Total Liabilitiesand Shareholders Equity $ 24957 $24780 $24613 $24733 $ 25193
Net interest rate spread 382 % 372 % 371 % 352 % 332 %
Impact of non-interest bearing funds on margin 0.48 0.49 0.55 0.65 0.71
Net Interest Margin 430 % 421 % 426 % 417 % 403 %

@ Fully tax equivalent yields are cal culated assuming a 35% tax rate.

@ Total loans with fees rate includes loan fees, whereas individual loan components above are shown exclusive of fees.

® |_oan and deposit average rates include impact of applicable derivatives.
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Non-I nterest Income Before Securities Gains

Non-interest income before securities gains in the second quarter of 2002 was up $3.4 million, or 3%, from the
year-ago quarter despite a $6.9 million, or 39%, decline in mortgage banking income. This reduction in mortgage
banking income reflected a 61% decline in deliveries to the secondary market, primarily to retain more residential
mortgage loans on the books. Excluding mortgage banking income, second quarter non-interest income was up $10.4
million, or 11%, from the second quarter of last year. The following table reflects non-interest income detail for the
three and six months ended June 30, 2002 and 2001

Non-Interest | ncome

(in thousands of dollars) Three Months Ended June 30,
2002 2001 % Change

Service charges on deposit accounts $ 3534 $ 32,650 83 %
Trust services 16,247 14,431 12.6
Brokerage and insurance income 14,967 13,185 135
Bank Owned Life Insurance income 11,443 9,561 19.7
Mortgage banking 10,725 17,672 (39.3
Other service charges and fees 10,529 9,383 12.2
Other 15,039 13,979 7.6
Total Non-Interest Income Before Securities Gains 114,304 110,861 31
Securities gains 966 2,747 (64.8)

Total Non-Interest Income $ 115,270 $ 113,608 15 %

Six M onths Ended June 30,

2002 2001 % Change
Service charges on deposit accounts $ 69636 $ 63,793 9.2 %
Trust services 31,343 28,101 115
Brokerage and insurance income 29,554 25,417 16.3
Bank Owned Life Insurance income 23,119 19,121 20.9
Mortgage banking 30,369 26,910 129
Other service charges and fees 19,647 17,798 10.4
Other 25,630 26,294 (2.5)
Total Non-Interest Income Before Securities Gains 229,298 207,434 10.5
Securities gains 1,423 4,825 (70.5)
Total Non-Interest Income $ 230,721 $ 212,259 87 %

All remaining non-interest income categories experienced significant growth from the year-ago quarter. This
included a $2.7 million or 8% increase in deposit service charges, primarily driven by higher corporate maintenance
fees. Brokerage and insurance income was up $1.8 million, or 14%, from the year-ago quarter primarily due to strong
retail investment sales, the benefit of which was partially offset by lower investment banking and insurance fees. Trust
income was up $1.8 million, or 13%, reflecting the impact of the acquisition of Haberer Registered Investment
Advisors, Inc. (Haberer) in the 2002 first quarter. The increase in brokerage and insurance income was due to increased
sales of mutual funds and annuities. Income from bank owned life insurance was up $1.9 million, or 20%. Other
service charges increased $1.1 million, or 12%, reflecting increased debit card and ATM fees. Other income increased
$1.1 million, or 8%, reflecting a combination of higher securitization income and a gain on the sale of a real estate
property, which was partialy offset by lower sales of customer derivative products.

Compared with the first quarter of 2002, non-interest income before securities gains was down $0.7 million,
reflecting an $8.9 million decline in mortgage banking income. Similar to comparisons to the year-ago quarter, this
decline reflected a 64% decrease in deliveries to the secondary market from the first quarter’s very strong performance,
and to a lesser degree, a decision to retain a higher percentage of loans on the balance sheet. Excluding mortgage
banking, non-interest income was up $8.2 million, or 9%, from the first quarter reflecting broad-based increases in other
fee income categories.

Trust income in the second quarter of 2002 was up $1.2 million, or 8%, from the first quarter, mostly reflecting the
impact from the Haberer acquisition. Corporate trust income increased 26%, largely due to the seasonality of annual
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renewal fees and institutional sales activities. Partially offsetting these increases was the impact of declining asset
values. Deposit service charges were up $1.1 million, or 3%, with the primary driver being higher personal service
charges, especially NSF and overdraft fees. Other service charges were up $1.4 million, or 15%, from the first quarter,
reflecting increased ATM and debit card fees. Other income was up $4.4 million reflecting higher securitization income
and again on the sale of areal estate property, partially offset by lower sales of customer derivative products.

For the first six months of 2002, non-interest income before securities gains was $229.3 million, up 11% from the
comparable year-ago period, reflecting the same factors that affected second quarter comparisons.

Securities Gains

Securities gains in the second quarter of 2002 were $1.0 million, down from $2.7 million in the year-ago quarter
and up $0.5 million from the first quarter of 2002. The gainsin the year-ago quarter resulted from investment securities
sold reflecting a strategy to reduce low-margin investment securities. For the first half of 2002, securities gains were
$1.4 million, down from $4.8 million in the first six months of last year.

Non-I nterest Expense

Non-interest expense was $190.2 million in the second quarter of 2002, down $2.3 million, or 1%, from the year-
ago quarter. This reflected a $2.7 million decline in intangible amortization expense primarily related to the reduction
of non-Florida operations related intangible amortization due to implementing SFAS No. 142, described more fully in
Note 3 to the unaudited consolidated financial statements. The following table reflects non-interest expense detail for
the three and six months ended June 30, 2002 and 2001

Non-I nterest Expense

(in thousands of dollars) Three Months Ended June 30,
2002 2001 % Change
Personnel costs $ 103,589 $ 103,707 (0.1) %
Outside data processing and other services 16,592 15,100 9.9
Equipment 16,608 17,363 (4.3
Net occupancy 14,642 13,755 6.4
Marketing 7,219 6,807 6.1
Telecommunications 5,302 5,964 (11.1)
Professional services 6,265 6,481 3.3
Printing and supplies 3,671 3,688 (0.5
Franchise and other taxes 2,313 2,229 3.8
Amortization of intangible assets 203 2,890 (93.0)
Other 13,781 14,459 (4.7)
Total Non-Interest Expense $ 190,185  $ 192,443 (1.2) %

Six Months Ended June 30,

2002 2001 % Change

Personnel costs $ 207,909 $ 203,003 24 %
Outside data processing and other services 33,689 29,222 15.3
Equipment 32,190 34,866 (7.7)
Net occupancy 29,413 29,323 0.3
Marketing 14,393 15,639 (8.0
Telecommunications 10,584 11,916 (11.2)
Professional services 11,507 11,274 2.1
Printing and supplies 7,190 7,786 (7.7)
Franchise and other taxes 4,639 4,345 6.8
Amortization of intangible assets 454 5,921 (92.3)
Other 27,268 32,965 (17.3)

Total Non-Interest Expense $ 379,236 $ 386,260 (1.8) %

Personnel costs were essentially flat for the recent quarter when compared with the year-ago quarter, reflecting the
benefit of a 5% decline in period-end full-time equivalent staff due to planned staff reductions. These were partially
offset by higher sales commission expense. The following table reflects the number of full-time equivalent staff at the
end of each period shown. Approximately 1,200 full-time equivaent staff were associated with the Florida banking
operations sold in the 2002 first quarter. The 168 full-time equivaent decrease in staff from March 31, 2002 to June 20,
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2002, reflected planned staff reductions, primarily Florida-related operations support staff located outside the state of
Florida and not part of the sold banking operations.

2002 2001
Second First Fourth Third Second
Number of employees (full-time equivalent)
Huntington, excluding Florida operations 8,174 8,342 8,521 8,487 8,566
Florida operations 1,222 1,232 1,215
Total Huntington 8,174 8,342 9,743 9,719 9,781

Outside data processing and other services expense increased $1.5 million, or 10% from the prior year quarter,
reflecting higher processing expenses related to Huntington's loan and deposit products. On a combined basis,
occupancy and equipment costs were up slightly from the year-ago quarter reflecting higher depreciation associated
with technology investments including a new Internet-banking platform launched in the first quarter of this year, costs
associated with the implementation of a new Customer Service System to assist personal bankers in branches in
providing quicker and more comprehensive customer service, as well as enhanced product sales capabilities, and
mainframe infrastructure upgrades, which was partially offset by lower depreciation and building maintenance costs
primarily related to planned branch consolidations.

Compared with the first quarter of 2002, non-interest expense was up $1.1 million, or 1%, driven by a $0.9 million
increase in occupancy and equipment costs and a $1.0 million increase in professional services. These increases were
partially offset by a $0.7 million decrease in personnel costs, reflecting, in part, a 2% decline in full-time equivalent
staff from March 31 to June 30 due to planned staff reductions, and a $0.5 million decline in outside services.

For the first half of 2002, non-interest expense was $379.2 million, down from $386.3 million, or 2%, reflecting
these same factors.

The combination of lower expenses as well as higher revenues positively affected the efficiency ratio, which
expresses expenses (excluding amortization of intangible assets) as a percentage of revenues (before gains on securities
transactions) on a tax-equivalent basis. The efficiency ratio improved to 53.2% in the second quarter of 2002 from
56.0% in the year-ago quarter and 54.1% in the first quarter of 2002.

Income Taxes

The provision for income taxes in the second quarter of 2002 was $31.3 million and represented an effective tax
rate on income before taxes of 27.7%. This compares to a provision for income taxes in the year-ago quarter of $29.5
million, or 28.1% of income before taxes, and $29.4 million, or 27.0% in the 2002 first quarter.

CREDIT RISK

Credit risk exposure is managed through the use of consistent underwriting standards, policies that limit exposure
to higher risk credits (eg. highly leveraged transactions or nationally syndicated credits), and a strategy of
diversification of exposure by industry sector, geographic region, or other concentrations. Management has focused its
commercia lending to customers with multiple relationships with the Bank. As a result, outstanding shared national
credits declined to $1.0 billion at June 30, 2002 from $1.5 hillion one year ago. The credit administration function
employs extensive credit risk management techniques, including forecasting, to ensure loans adhere to corporate policy
and problem loans are promptly identified. The loss forecasting process is performed on a monthly basis to ensure that
all changes in the portfolio’s composition and performance are incorporated. These procedures provide executive
management with the information necessary to implement policy adjustments where necessary, and take corrective
actions on a proactive basis.

Loan Composition

The following table shows the period-end reported |oan portfolio by loan type and business segment, with the latter
including a separate line indicating loans sold with the Florida banking operations in the first quarter of 2002:
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(in millions of dollars) June 30, 2002 December 31, 2001 June 30, 2001
By Type Balance % Balance % Balance %
Commercial $ 5,591 28.5 $ 6,439 29.8 $ 6,754 32.0
Commercial real estate 3,699 18.8 3,976 184 3,640 17.2
Total Commercial and
Commercial Real Estate 9,290 47.3 10,415 48.2 10,394 49.2
Consumer
Auto leases - Indirect 3,120 15.9 3,208 14.8 3,195 15.1
Auto loans - Indirect 2,631 134 2,883 13.3 2,675 12.7
Home equity 2,991 15.2 3,582 16.6 3,406 16.1
Residential mortgage 1,211 6.2 971 45 844 4.0
Other loans 409 2.0 543 2.6 614 2.9
Total Consumer 10,362 52.7 11,187 51.8 10,734 50.8
Total Loans $ 19,652 100.0 $ 21,602 100.0 $ 21,128 100.0
By Business Segment
Regiona Banking
Central Ohio/ West Virginia $ 4,588 233 $ 4,264 19.7 $ 4,241 20.1
Northern Ohio 2,723 139 2,694 125 2,761 13.1
Southern Ohio / Kentucky 1,433 7.3 1,327 6.1 1,286 6.1
West Michigan 1,835 9.3 1,837 8.5 1,845 8.7
East Michigan 1,051 5.3 937 4.3 820 39
Indiana 683 3.5 696 3.2 664 3.1
Total Regional Banking 12,313 62.6 11,755 54.3 11,617 55.0
Deder Sales 6,377 325 6,239 29.0 6,207 29.4
Private Financial Group 862 4.4 763 35 639 3.0
Treasury / Other 100 0.5 122 0.6 86 0.4
Total Loansexcluding Florida 19,652 100.0 18,879 87.4 18,549 87.8
Florida 2,723 12.6 2,579 12.2
Total Loans $ 19,652 100.0 $ 21,602 100.0 $ 21,128 100.0

Non-Performing Assets

Non-performing assets (NPAs) consist of loans that are no longer accruing interest, loans that have been
renegotiated based upon financial difficulties of the borrower, and real estate acquired through foreclosure. Commercial
and real estate loans stop accruing interest when collection of principal or interest isin doubt or generally when the loan
is 90 days past due. When interest accruals are suspended, accrued interest income is reversed with current year accruals
charged to earnings and prior year amounts generally charged off as a credit loss. Consumer loans are not placed on
non-accrual status but are charged off in accordance with regulatory statutes, which is generally no more than 120 days.

The following table summarizes NPAs at the end of each of the recent five quarters in addition to past due

information:
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2002 2001

(in thousands) Second First Fourth Third Second
Non-accrual loans:

Commercial $156,252 $162,959 $155,720 $143,132 $111,363

Commercial real estate 45,795 43,295 45,180 37,772 23,418

Residential mortgage 8,776 11,896 11,086 10,923 10,916
Total Nonaccrual Loans 210,823 218,150 211,986 191,827 145,697
Renegotiated loans 1,268 1,268 1,276 1,286 1,290
Total Non-Performing L oans 212,091 219,418 213,262 193,113 146,987
Other real estate, net 11,146 6,112 6,384 8,050 9,913
Total Non-Performing Assets $223,237 $225,530 $219,646 $201,163 $156,900
Non-performing loans as a % of

total loans 1.08% 1.13% 1.13% 1.02% 0.79%
Non-performing assets as a % of

total loans and other real estate 1.14% 1.17% 1.16% 1.06% 0.85%

Accr uing loans past due 90 days or more $ 58,449 $ 61,746 $ 76,295 $ 79,339 $ 54,228

Total NPAs were $223.2 million at June 30, 2002, up from $156.9 million at the end of the year-ago quarter, but
down dlightly from $225.5 million at the end of the first quarter of 2002. The adverse impact was primarily from the
uncertain economic environment in the Midwest, particularly in the manufacturing and service sectors, primarily
resulted in the NPA increase from the year-ago period. NPAs as a percent of total loans and other rea estate were
1.14% at June 30, 2002, up from 0.85% ayear go, but down slightly from 1.17% at March 31, 2002.

Loans past due ninety days at the end of the second quarter of 2002 were $58.4 million and represented 0.30% of
total loans. Thiswas up dlightly from $54.2 million, or 0.29% at June 30, 2001, but down slightly from $61.7 million, or
0.32% of total loans at March 31, 2002.

Net Charge-offs

In the second quarter of 2001, as part of the strategic restructuring plan, a decision was make to exit the sub-prime
automobile lending, as well as truck and equipment lending businesses. At that time, special credit loss reserves were
established to cover the inherent losses in those portfolios and to which related loan losses have been charged.

Excluding charge-offs related to these exited businesses, net charge-offs in the second quarter of 2002 were $42.5
million and represented an annualized 0.88% of average loans. This was up from $34.3 million, or 0.74%, in the year-
ago quarter, but down from $45.5 million, or 1.07%, in the first quarter of 2002.

The $8.2 million increase in net charge-offs from the year-ago quarter reflected a $12.3 million increase in
commercial and commercia real estate net charge-offs, partialy offset by a $4.1 million decline in consumer net
charge-offs. Theincrease in commercia net charge-offs primarily reflected the impact of the weakened economy while
the decline in consumer net charge-offs primarily reflected lower auto lease and |oan losses as a result of a management
decision over the last two years to strengthen the underwriting criteria and credit score mix of new auto loan and lease
originations.

The following table reflects net charge-offs and annualized charge-offs as a percent of average loans by type of
loan:
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2002 2001
(in thousands) Second First Fourth Third Second

Net Char ge-offsby L oan Type

Commercial $ 21,468 $ 16,092 $ 19,475 $ 8,755 $ 9,507
Commercial real estate 2,037 3,723 867 3 1,704
Total commercial and
commercial real estate 23,505 19,815 20,342 8,758 11,211
Consumer
Auto leases 8,401 12,809 12,634 10,395 11,016
Auto loans 5,733 8,888 8,474 5,351 8,515
Home equity loans & lines of credit 3,096 2,814 3,313 3,772 2,311
Residential mortgage 555 104 370 93 241
Other loans 1,225 1,098 1,388 527 1,036
Total consumer 19,010 25,713 26,179 20,138 23,119
Total net charge-offs, excluding exited
businesses 42,515 45,528 46,521 28,896 34,330
Net charge-offs related to exited businesses 2,385 3,748 3,628 7,186 27,382
Total Net Char ge-offs $ 44,900 $49,276 $ 50,149 $ 36,082 $61,712

Net Charge-offsasa % of Average L oans

Commercial 1.53% 1.15% 1.34% 0.58% 0.64%
Commercial real estate 0.22% 0.42% 0.10% 0.00% 0.21%
Total commercial and
commercial real estate 1.02% 0.87% 0.88% 0.38% 0.49%
Consumer
Auto leases 1.08% 1.64% 1.55% 1.27% 1.37%
Auto loans 0.92% 1.47% 1.43% 0.87% 1.49%
Home equity loans & lines of credit 0.43% 0.41% 0.48% 0.55% 0.35%
Residential mortgage 0.18% 0.05% 0.22% 0.06% 0.14%
Other loans 1.22% 1.09% 1.29% 0.46% 0.86%
Total consumer 0.75% 1.07% 1.10% 0.84% 0.99%
Total Net Char ge-offs 0.88% 0.97% 0.99% 0.61% 0.74%

Total Net Charge-offs - Including Exited
Businesses 0.92% 1.05% 1.06% 0.76% 1.33%

Management believes consumer net charge-offs could generally improve dlightly from second quarter performance
through the end of 2002 reflecting the decline in consumer delinquencies in recent months and the continued positive
impact from higher quality auto loan and lease originations over the last several quarters. However, given the recent
decline in charge-offs and the normal seasona patterns, we expect that charge-offs may increase in the short run. The
outlook for commercial net charge-offsis for gradual improvement. This expected improvement could be mitigated in
the short run should opportunities exist to accel erate the resolution and/or exiting of certain troubled credits.

Allowance for Loan Losses

The ALL was $393.0 million at June 30, 2002, up from $326.5 million at the end of the second quarter of 2001, and
$386.1 million at March 31, 2002. The ALL represented 2.00% of total loans at June 30, 2002, up from 1.76% at the
end of the second quarter last year, but unchanged from March 31, 2002. The period-end ALL was 185% of NPAs at
June 30, 2002, down from 222% a year ago, but up from 176% at March 31, 2002.
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The following table reflects the activity in the ALL for the recent five quarters, excluding the Florida operations,
and the ALL of $22.3 million related to $2.8 hillion of loans sold in conjunction with the sale of Florida during the first
quarter of 2002.

2002 2001
(in thousands) Second First Fourth Third Second
Allowance for Loan L osses,

Beginning of Period $386,053 $ 386,956 $334,827 $326,495 $276,116
Loan losses (57,482) (60,191) (60,110) (45,063) (71,104)
Recoveries 12,582 10,915 9,961 8,981 9,392

Net loan losses (44,900) (49,276) (50,149) (36,082) (61,712)
Provision for loan losses 53,892 50,595 104,281 46,027 113,655
Allowance of securitized loans (2,034) (2,222) (2,003) (1,613) (1,564)
Allowance for Loan L osses,

End of Period $393,011 $386,053 $386,956 $334,827 $326,495
Allowance for loan losses as a % of

total loans 2.00% 2.00% 2.05% 1.77% 1.76%
Allowance for loan losses as a % of

non-performing loans 185% 176% 181% 173% 222%
Allowance for loan losses and OREO

as a % of non-performing assets 176% 171% 176% 166% 207%

The provision for loan losses for the second quarter of 2001 included additional charges of $71.7 million to
recoghize the estimated embedded losses resulting from Huntington’s decision to exit sub-prime automobile lending
and truck and equipment lending, to charge-off delinquent consumer and small business loans more than 120 days past
due, to increase reserves for consumer bankruptcies, and to increase commercial loan reserves. The provision for loan
losses for the fourth quarter of 2001 included $50.0 million of charges to increase the loan loss reserve in light of the
higher charge-offs and non-performing assets experienced in the second half of 2001.

The ALL is allocated to each loan category based on expected losses. Expected losses are a function of the
likelihood of default and the loss in the event of default. A continuous assessment of credit quality is based on portfolio
risk characteristics and other relevant factors such as historical performance, internal controls, and impacts from
mergers and acquisitions. For the commercial and industrial and commercial real estate credits, expected loss factors are
assigned by credit grade at the individual loan level and are updated monthly. The aggregation of these factors
represents management’ s estimate of the inherent loss. The portion of the allowance all ocated to the more homogeneous
consumer loan segments is determined by devel oping expected loss ratios based on the risk characteristics of the various
segments and giving consideration to existing economic conditions and trends.

Projected loss ratios incorporate factors such as trends in past due and non-accrual amounts, recent loan loss
experience, current economic conditions, risk characteristics, and concentrations of various loan categories. Actual loss
ratios experienced in the future, however, could vary from those projected as a loan's performance is a function of not
only economic factors but also other factors unique to each customer. The dollar exposure could significantly vary from
estimated amounts due to losses from large dollar single client exposures, industry, product, or geographic
concentrations, or changes in general economic conditions. To ensure adequacy to a higher degree of confidence, a
portion of the ALL is considered unallocated. While amounts are allocated to various portfolio segments, the total ALL,
excluding impairment reserves prescribed under provisions of Statement of Financial Accounting Standard No. 114, is
available to absorb losses from any segment of the portfolio. Unalocated reserves are based on levels of
criticized/classified assets, delinquencies in the accruing loan portfolios, the level of non-performing loans, and general
economic conditions and volatility. Total unallocated reserves were 13% at June 30, 2002, versus 11% one year ago.

INTEREST RATE RISK MANAGEMENT

Huntington seeks to achieve consistent growth in net interest income and net income while managing volatility
arising from shifts in interest rates. The Board of Directors and Asset and Liability Management Committee (ALCO)
oversee financial risk management by establishing broad policies and specific operating limits that govern a variety of
financial risks inherent in Huntington's operations, including liquidity, counterparty, settlement, and market risks.
Market risk is the potential for declines in the fair value of financial instruments due to changes in interest rates and
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equity prices. Interest rate risk is Huntington's primary market risk and results from the timing differences in the
repricing of assets and liabilities, changes in relationships in asset and liability repricing and the potential exercise of
explicit or embedded options.

Interest rate risk management is a dynamic process, encompassing new business flows onto the balance shest,
prepayments/maturities of existing assets and liabilities, wholesale investments and funding, and the changing market
and business environment. To accomplish its overall balance sheet objectives, Huntington regularly accesses a variety
of global markets--money, bond, swaps, futures, and options. ALCO regularly monitors position concentrations and the
interest rate sensitivity to ensure compliance with approved risk tolerances.

Measurement and monitoring of interest rate risk is an ongoing process. Two key elements used in this process are
an income simulation model and a net present value model. The income simulation model is designed to capture interest
rate risk over the short term i.e. changes in net interest income over the next 12 months resulting in changes in interest
rates. The net present value model, or Economic Value of Equity (EVE), designed to capture the impact of changesin
interest rates over the entire life of the assets and liabilities thus, the EVE model captures the impact of changing
weights on assets and liabilities beyond the one-year timeframe of the income simulation model. EVE risk is measured
using a static balance sheet under interest rate shock scenarios. Assumptions used in these models are inherently
uncertain, but management believes that these models provide a reasonably accurate estimate of Huntington’s interest
rate risk exposure.

The income simulation model captures all major assets, liabilities, and off-balance sheet financial instruments,
accounting for significant variables that are believed to be affected by interest rates. These include prepayment speeds
on mortgages and consumer installment loans, cash flows of loans and deposits, principal amortization on revolving
credit instruments, and balance sheet growth assumptions. The model aso captures options embedded in balance sheet
assets and liabilities, e.g. interest rate caps/floors or call options, and changes in rate relationships, as various rate
indices lead or lag changes in market rates.

The income simulation model calculates the change in net interest income for the next twelve months resulting
from a gradua (+50 basis points per quarter), paralel shift in interest rates. The change is measured from the net
interest income level that results from using the current yield curve. It is estimated that net interest income would
decline by 1.3% if rates were to increase +200 basis points over the next year in a parallel shift from the current yield
curve.

EVE is defined as the discounted present value of asset cash flows and derivative cash flows, minus the discounted
value of liability cash flows. It capturesrisk over the duration of the assets and liabilities. The timing and variability of
balance sheet cash flows are critical assumptions, along with assumptions regarding the speed of loan and investment
security prepayments and the assumed behavior of non-maturity deposits. As of June 30, 2002, an immediate increase
of 100 and 200 basis points was estimated to reduce the EVE by 1.2% and 3.0%, respectively.

LIQUIDITY

Effectively managing liquidity involves meeting the cash flow requirements of depositors and borrowers, as well as
satisfying the operating cash needs of the organization to fund corporate expansion and other activities. A large portion
of liquidity planning and management involves the level of core deposits, which are comprised of non-interest bearing
and interest bearing demand deposits, savings accounts, and other domestic time deposits including certificates of
deposit under $100,000 and IRAs. Core deposits comprise 77% of Huntington's funding needs. ALCO regularly
monitors the overal liquidity position of the business and ensures that various aternative strategies exist to cover
unanticipated events. Management believes sufficient liquidity was available at the end of the recent quarter to meet
estimated funding needs.

Funding sources other than core deposits include the sale or borrowings against the investment securities portfolio,

the securitization and sale of loans, the ability to acquire national market non-core deposits, and the issuance of notes
and common and preferred securities in the capital markets.
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The following table shows the composition of deposits by type of deposit and by business segment, with the latter
including a separate line indicating deposits sold with the Florida banking operations in the first quarter of 2002:

(in millions of dollars) June 30, 2002 December 31, 2001 June 30, 2001
By Type Balance % Balance % Balance %
Demand deposits
Non-interest bearing $ 2,770 16.4 $ 3,635 18.0 $ 3,258 17.2
Interest bearing 5,105 30.3 5,723 284 4,878 25.7
Savings deposits 2,839 16.8 3,466 17.2 3,641 19.2
Other domestic time deposits 4,239 25.1 5,868 29.1 5,543 29.2
Total Core Deposits 14,953 88.6 18,692 92.7 17,320 91.3
Domestic time deposits of
$100,000 or more 765 45 1,131 5.6 1,167 6.1
Brokered time deposits and
negotiable CDs 849 5.1 138 0.7 100 0.5
Foreign time deposits 294 1.8 226 1.0 410 2.1
Total Deposits $ 16,861 100.0 $ 20,187 100.0 $ 18,997 100.0
By Business Segment
Regional Banking
Central Ohio/ West Virginia $ 5,302 314 $ 5,217 25.8 $ 4,703 24.8
Northern Ohio 3,378 20.0 3,256 16.1 3,034 16.0
Southern Ohio / Kentucky 1,345 8.0 1,291 6.4 1,206 6.3
West Michigan 2,546 15.1 2,227 11.0 2,208 11.6
East Michigan 1,945 115 1,895 9.4 1,741 9.2
Indiana 610 3.6 578 2.9 543 2.9
Total Regional Banking 15,126 89.6 14,464 71.6 13,435 70.8
Dedler Sales 50 0.3 82 0.4 88 0.4
Private Financial Group 811 4.8 717 3.6 595 31
Treasury / Other 874 5.3 256 13 420 2.2
Total Deposits excluding Florida 16,861 100.0 15,519 76.9 14,538 76.5
Florida 4,668 23.1 4,459 235
Total Deposits $ 16,861 100.0 $ 20,187 100.0 $ 18,997 100.0

The sale of the Florida operations required additional wholesale borrowings of $1.2 hillion, after receipt of the
premium on deposits sold. To help mitigate this funding, management activity grew core deposits over the last twelve
months to reduce its dependence on non-core funding. To further enhance liquidity, Huntington initiated a $6 billion
domestic bank note program in April of 2002 to replace an older facility of the same size and expects to draw on this
note program in 2002.

CAPITAL

Capital is managed at each legal subsidiary based upon the respective risks and growth opportunities, as well as
regulatory requirements. Huntington places significant emphasis on the maintenance of strong capital, which promotes
investor confidence, provides access to the national markets under favorable terms, and enhances business growth and
acquisition opportunities. The importance of managing capital is also recognized and management continually strives to
maintain an appropriate balance between capital adequacy and returns to sharehol ders.

Shareholders’ equity declined $82.1 million during the second quarter of 2002 from the end of the previous quarter
and $64.6 million from December 31, 2001, but remained relatively flat compared to shareholders’ equity at June 30,
2001. Comprehensive income for 2002 was more than offset by dividends of $79.0 million and repurchases of common
shares of $175.2 million. Activity related to shareholders' equity can be found on page 5 of this report. Average
shareholders' equity in the second quarter of 2002 declined a modest 1% from the first quarter of 2002 and 2% from the
second quarter of 2001.
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Cash dividends that were declared in the second and four prior quarters along with common stock prices (based on
NASDAQ intra-day and closing stock price quotes) were as follows.

2002 2001
Second First Fourth Third Second
High $ 21.770 $ 20.310 $ 17.490 $ 19.280 $ 17.000
Low 18.590 16.660 14.510 15.150 13.875
Close 19.420 19.700 17.190 17.310 16.375
Average Closing Price 20.089 18.332 16.269 17.696 14.936
Cash dividends declared $ 0.16 $ 016 $ 016 $ 0.16 $ 020

Theratio of average equity to average assets in the second quarter of 2002 was 9.39% versus 9.54% a year ago. On
a year to date basis, the ratio of average equity to average assets was 9.47% and 9.52% for the first half of 2002 and
2001, respectively.

Tangible period-end equity to period-end assets, which excludes the unrealized losses on securities available for
sale and intangible assets, was 8.41% at the end of June 2002, up significantly from 5.97% ayear earlier, but down from
9.03% at the end of March 2002. The change in the tangible equity to asset ratio from the year-ago periods reflected the
capital generated from the sale of the Florida operations and the subsequent share repurchase program in the first and
second quarters of 2002. Continuation of the share repurchase program in the second half of 2002 at current repurchase
levels will reduce the ratio to 7.50% to 7.75% by year-end 2002. Management has previously indicated its intent to
maintain a minimum tangible equity to asset ratio of 6.50%

Risk-based capital guidelines established by the Federa Reserve Board set minimum capital requirements and
require ingtitutions to calculate risk-based capital ratios by assigning risk weightings to assets and off-balance sheet
items, such as interest rate swaps, loan commitments, and securitizations. These guidelines further define "well-
capitalized" levels for Tier 1, total capital, and leverage ratio purposes at 6%, 10%, and 5%, respectively. Huntington’s
Tier 1 risk-based capital ratio, total risk-based capital ratio, the leverage ratio, and the risk-adjusted assets for the recent
five quarters were as follows:

2002 2001
(in millions) Second First Fourth Third Second
Total Risk-Adjusted Assets $ 25,309 $ 24,954 $ 27,896 $ 27,757 $ 27,375
Tier 1 Risk-Based Capital Ratio 9.72% 10.26% 7.24% 6.97% 7.01%
Total Risk-Based Capital Ratio 12.75% 13.40% 10.29% 10.13% 10.20%
Tier 1 Leverage Ratio 9.94% 9.72% 7.41% 7.10% 6.96%

As Huntington is supervised and regulated by the Federal Reserve, The Huntington National Bank, Huntington's
bank subsidiary, is supervised and regulated by the Office of the Comptroller of the Currency, which establishes similar
regulatory capital guidelines for banks. The Bank also had regulatory capital ratios in excess of the levels established for
well-capitalized institutions.

In February 2002, the Board of Directors authorized a new share repurchase program for up to 22 million shares
and cancelled an earlier authorization. Repurchased shares will be reserved for reissue in connection with dividend
reinvestment and employee benefit plans as well as for acquisitions and other corporate purposes. Through the end of
June 2002, approximately 8.8 million shares of common stock had been repurchased through open market and privately
negotiated transactions.

LINES OF BUSINESS

Below is a brief description of each line of business and a discussion of the business segment results. Regional
Banking, Dealer Sales, and the Private Financial Group are the major business lines. The fourth segment includes the
impact of the Treasury function and other unallocated assets, liabilities, revenue, and expense. Financial information
and a full description of each line of business can also be found in Note 8 to the unaudited consolidated financial
statements along with a reconciliation of reported earnings to operating earnings.
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Management reviews financial results on an operating basis, which excludes the after-tax gain from the sale of the
Florida operations, historical results for Florida, and restructuring and special charges. The following tables within each
segment show performance on this basis for the three and six month periods ending June 30, 2002 and 2001.

Regional Banking
Regional Banking provides products and services to retail, business banking, and corporate customers.

Three Months Ended Six Months Ended
June 30, June 30,

(in thousands of dollars) 2002 2001 2002 2001
Net Interest Income (FTE) $ 146,960 $ 163,752 $ 292,178  $ 329,770
Provision for Loan Losses 41,278 20,799 65,710 35,307
Non-Interest Income 78,871 84,356 162,457 152,947
Non-Interest Expense 150,294 157,815 298,801 309,739
Income before Taxes 34,259 69,494 90,124 137,671
Income Taxes 11,991 24,323 31,544 48,185
Operating income $ 22268 $ 45171 $ 58580 $ 89,486

Regional Banking operating income in the second quarter of 2002 was $22.3 million, down $22.9 million, or 51%,
from the year-ago quarter. This decline reflected higher provisions for loan losses as well as lower revenue (lower net
interest income and non-interest income), which was offset partially by reduced expenses.

Net interest income was down $16.8 million, or 10%, reflecting a decline in the internal funds credit for its
deposits. Regiona Banking is a net funds provider to other business segments since its deposits exceed loans. As a
result, Regional Banking net interest income receives an internal funds transfer pricing credit for these excess deposits.
Conversely, those business segments using these excess funds receive an internal funds transfer pricing charge. When
interest rates fall, as they have over the past year, net interest income in Regional Banking is typically lower due to
reduced credits attributed to deposits.

Residential mortgage loans and home equity loans and lines each increased 17% from the year-ago quarter with
commercial real estate and construction loans up 9% and 20%, respectively. Commercial loans, reflecting the
weakened economy as well as a specific effort to decrease exposure to large shared national credits, declined 6% from
the second quarter of 2001.

The provision for loan losses increased $20.5 million, amost double the provision in the year-ago second quarter.
This reflected the impact of higher net charge-offs, as well as an increased provision for loan growth. Net charge-offs
in the second quarter of 2002 were $27.2 million, or an annualized 0.89% of average loans. This compared to $18.4
million, or 0.64% of loans in the year-ago quarter. The increase in net charge-offs primarily reflected higher
commercia net charge-offs. (See page 27 for discussion of net charge-offs).

Non-interest income was down $5.5 million, or 7% from the second quarter of last year, due to a decline in
mortgage banking income. Mortgage banking income declined 41% from the year-ago period due to a significant
decline in deliveries of loans to the secondary market and, to a lesser degree, a decision to retain in the portfolio a
higher percentage of originated residential mortgage loans. Excluding the decline in mortgage banking income, non-
interest income in the second quarter of 2002 was up 2%.

Non-interest expense declined $7.5 million, or 5%. This reflected a 27% decrease in equipment expense and a 4%
decrease in occupancy expense, due to lower depreciation and maintenance costs, as well as a 43% decline in
telecommunications expense. Partialy offsetting these declines, were higher professional expenses due to an increase
in collection costs and higher outside processing costs. Personnel costs were up only 1%.

Regional Banking contributed 63% of total revenues in the second quarter of 2002 and represented 63% of total
loans and 90% of total deposits at June 30, 2002.

Dealer Sales

Dealer Sales product offerings pertain to the automobile lending sector and include indirect consumer loans and
leases, as well as floor plan financing.
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Three Months Ended Six Months Ended

June 30, June 30,

(in thousands of dollars) 2002 2001 2002 2001
Net Interest Income (FTE) $ 55502 $ 55122 $ 106,702 $ 106,455
Provision for Loan Losses 12,313 21,009 38,476 36,210
Non-Interest Income 5,886 3,864 8,526 15,137
Non-Interest Expense 18,328 18,728 36,550 32,388

Income before Taxes 30,747 19,249 40,202 52,994
Income Taxes 10,761 6,737 14,071 18,548
Operating income $ 19,986 $ 12,512 $ 26,131 $ 34,446

Dealer Sales operating earnings were $20.0 million in the second quarter of 2002, up $7.5 million, or 60%, from the
year-ago quarter. This increase was primarily driven by improved credit quality (which resulted in a decline in the
provision for loan losses) and to alesser degree by higher revenue and lower non-interest expense.

Net interest income in the second quarter of 2002 was $55.5 million, up slightly from the year-ago quarter. Both the
net interest margin and average loans were up modestly when compared with the same period last year. The provision
for loan losses was $12.3 million in the second quarter of 2002, down $8.7 million, or 41%, from the prior-year quarter
reflecting the significant reduction in auto-related net charge-offs. Auto loan and lease net charge-offs in the second
quarter of 2002 totaled $14.2 million, or 0.92% of average loans, down from $15.8 million, or 1.03% of average loans,
in the year-ago quarter. This improvement reflected stronger underwriting practices for auto loan and lease originations
commencing in late 2000. Non-interest income was $5.9 million, up $2.0 million, or 52%, from the second quarter of
2001, which was driven by higher securitization income. Non-interest expense remained relatively flat for the
comparable periods.

Dealer sales contributed 17% of total revenues in the second quarter of 2002 and represented 33% of total |oans at
the end of the recent quarter.

Private Financial Group
PFG provides an array of products and services designed to meet the needs of Huntington's higher wealth
customers.

Three Months Ended Six Months Ended
June 30, June 30,

(in thousands of dollars) 2002 2001 2002 2001
Net Interest Income (FTE) $ 885 $ 9008 $ 16,757 $ 18,129
Provision for Loan Losses 301 129 301 129
Non-Interest Income 20,892 11,245 39,836 27,507
Non-Interest Expense 17,353 15,445 31,045 37,193
Income before Taxes 12,063 4,679 25,247 8,314
Income Taxes 4,211 1,638 8,825 2,910
Operating income $ 782 $ 3041 $ 16422 $ 5404

Private Financial Group (PFG) operating earnings in the second quarter of 2002 were $7.9 million, up 158% from
the year-ago quarter, primarily due to substantially higher non-interest income. Non-interest income was $20.9 million,
up 86% from the year-ago quarter. This increase of $9.6 million resulted from higher deposit account service charges,
increased trust income due to the acquisition of Haberer early in the second quarter 2002, and higher revenue from sales
of Huntington’s proprietary mutual funds and annuities. Non-interest expense increased $1.9 million, or 12%, from the
year-ago quarter reflecting increased sales commissions and other employee expenses associated with the rise in non-
interest income.

PFG contributed 8% of total revenues in the second quarter of 2002 and represented 4% of total loans and 5% of
total deposits at June 30, 2002.

Treasury / Other



The Treasury / Other segment absorbs unassigned assets, liabilities, equity, revenue, and expense that cannot be
directly assigned or allocated to one of the lines of business.

Three Months Ended Six Months Ended
June 30, June 30,

(in thousands of dollars) 2002 2001 2002 2001
Net Interest Income (FTE) $ 31,643 $ (383) $ 61,563 $ (2,835)
Provision for Loan Losses
Non-Interest Income 9,621 14,143 19,902 16,668
Non-Interest Expense 4,210 455 12,840 6,940

Income before Taxes 37,054 13,305 68,625 6,893
Income Taxes 5,452 (1,573) 8,537 (10,828)
Operating income $ 31,602 $ 14,878 $ 60,088 $ 17,721

Treasury / Other reported operating income of $31.6 million in the second quarter of 2002, up from $14.9 millionin
the year-earlier quarter. This primarily reflected the reduction in transfer pricing credits allocated to Regional Banking
for its deposits, the maturity in late 2001 of $2.0 billion of interest rate risk management positions (swaps) that had
significant negative spreads, and the benefit of lower short-term interest rates, particularly with the steepened yield
curve.

Non-interest income declined $4.5 million from the year-ago quarter reflecting the year-ago quarter’s higher gains
from securities transactions, due to the sale of lower margin investment securities. Non-interest expense in the second
quarter of 2002 increased $3.8 million. This reflected higher unallocated outside services and processing, occupancy,
and telecommunication expenses, partially offset by lower unallocated personnel costs and a $2.7 million decline in the
amortization of intangibles arising from the implementation of SFAS No. 142.

Income tax expense for each of the other business segments is calculated at a statutory 35% tax rate. However,

Huntington’s overall effective tax rate is lower. As a result, Treasury / Other reflects any reconciling items to the
statutory tax rate in its Income taxes.

Item 3. Quantitative and Qualitative Disclosures about Market Risk

Quantitative and qualitative disclosures for the current period are found beginning on page 29 of this report, which
includes changes in market risk exposures from disclosures presented in Huntington’s 2001 Annual Report.
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PART II. OTHER INFORMATION

In accordance with the instructions to Part |1, the other specified itemsin this part have been omitted
because they are not applicable or the information has been previously reported.

Item 4. Submission of Mattersto aVote of Security Holders

Huntington Bancshares Incorporated held its annual meeting of shareholders on April 29, 2002.
At that meeting, shareholders approved the following management proposals.

ABSTAIN/ BROKER
EOR AGAINST WITHHELD NONVOTES

1. Election of directors

to serveas Class|l|

Directors until the year 2005

Annual Meeting of

Shareholders as follows:

Don M. Casto 11 216,433,426 4,428,373

Patricia T. Hayot 215,083,879 5,777,920

William J. Lhota 215,087,359 5,774,440

Timothy P. Smucker 215,817,092 5,044,707
2. Ratification of Ernst &

Young LLPto serve as

independent auditors for

the Corporation for the

year 2002 213,748,858 5,551,282 1,561,657

[tem 5. Other Information

On August 14, 2002, Huntington Preferred Capital, Inc. (HPCI), afully consolidated subsidiary
of Huntington with a publicly traded class of preferred securities, requested a five day extension for
filing its Form 10-Q for the quarter ending June 30, 2002, as permitted under the Securities Exchange
Act of 1934. HPCI's Form 10-Q was otherwise due on August 14, 2002. The extension was
requested to alow for a complete analysis and correction of the systems and methodology used to
alocate financial information among Huntington's subsidiaries prior to finalizing HPCI’s second
quarter Form 10-Q.

This allocation of income, expense and other financial information among subsidiaries takes
place after Huntington’s consolidated financial statements are prepared and reviewed. A preliminary
review of the second quarter 2002 allocations indicated that interest income and certain charge-offs
and related provision expense were not fully allocated between The Huntington National Bank (HNB)
and HPCI. Further analysis has determined this discrepancy has existed since October 1999.
Indications are that when corrected, HPCI’ s previously reported net income and equity will increase
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on acumulative basis over this period. Earnings coverage of the dividends on the public preferred
stock also will increase, thereby having no impact on HPCI’ s continued ability to pay dividends.

Since HPCI and HNB are fully consolidated subsidiaries of Huntington, any reallocation of
financial information between these two subsidiaries has no impact on Huntington’ s consolidated
results of operations or financial condition.

Item 6. Exhibits and Reports on Form 8-K

@

(b)

Exhibits

3.

4.

10.

99.1.

99.2

99.3

(1) Amended and Restated Bylaws.
Instruments defining the Rights of Security Holders:

Reference is made to Articles Fifth, Eighth and Tenth of Articles of
Restatement of Charter, as amended and supplemented, previously filed
as exhibit 3(i) to annual report on form 10-K for the year ended
December 31, 1993 and exhibit 3(i)(c) to quarterly report on form 10-Q
for the quarter ended March 31, 1998, and incorporated herein by
reference. Also, reference is made to Rights Plan, dated February 22,
1990, previoudly filed as Exhibit 1 to Registration Statement on Form 8-
A, and incorporated herein by reference and to Amendment No. 1 to the
Rights Agreement, dated as of August 16, 1995, previously filed as
Exhibit 4(b) to Form 8-K filed with the Securities and Exchange
Commission on August 28, 1995, and incorporated herein by reference.
Instruments defining the rights of holders of long-term debt will be
furnished to the Securities and Exchange Commission upon request.

Material contracts:

(@ * Executive Deferred Compensation Plan for Huntington
Bancshares Incorporated.

Earnings to Fixed Charges

Chief Executive Officer Certification

Chief Financial Officer Certfication

Reports on Form 8-K

1.

A report on Form 8-K, dated April 18, 2002, was filed under report item
numbers 5 and 7, concerning Huntington’ s results of operations for the
first quarter ended March 31, 2002.

* Denotes management contract or compensatory plan or arrangement.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused
this report to be signed on its behalf by the undersigned thereunto duly authorized.

Huntington Bancshares | ncorporated
(Registrant)

Date:  August 14, 2002 /sl Thomas E. Hoaglin
Thomas E. Hoaglin
Chairman, Chief Executive Officer and
President

Date:  August 14, 2002 /s Michael J. McMennamin
Michael J. McMennamin
Vice Chairman, Chief Financial Officer and
Treasurer (Principal Financial Officer)
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Maryland
(State or other
jurisdiction of
incor poration or
organization)

SECURITIESAND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K

CURRENT REPORT
PURSUANT TO SECTION 13 or 15(d) OF
THE SECURITIES EXCHANGE ACT OF 1934

Date of Report: August 14, 2002

HUNTINGTON BANCSHARESINCORPORATED
(Exact Name of Registrant as specified in itscharter)

0-2525 31-0724920
(Commission File No.) (IRS Employer

I dentification Number)

Huntington Center
41 South High Street
Columbus, Ohio 43287
(614) 480-8300
(Address, including zip code, and telephone number
including area code of Registrant's
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Iltem 7. Financial Statements, Pro Forma Financial | nformation and Exhibits.
(© Exhibits

Exhibit Number

99.1 Statement Under Oath of Principal Executive Officer, dated August 14, 2002.

99.2 Statement Under Oath of Principal Financial Officer, dated August 14, 2002.

Item 9. Regulation FD Disclosure.

On August 14, 2002, each of the Principal Executive Officer, Thomas E. Hoaglin, and the
Principal Financial Officer, Michael J. McMennamin, of Huntington Bancshares Incorporated
("Huntington") submitted to the SEC sworn statements pursuant to Securities and Exchange
Commission Order No. 4-460.

A copy of each of these statements is attached hereto as Exhibit 99.1 and Exhibit 99.2.

SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has
duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.
HUNTINGTON BANCSHARES INCORPORATED
Date:  August 14, 2002 By: /9 Michael J. McMennamin

Michael J. McMennamin, Vice Chairman,
Chief Financial Officer, and Treasurer

<PAGE>
EXHIBIT INDEX
Exhibit No. Description

Exhibit 99.1 Statement Under Oath of Principal Executive Officer, dated August 14,
2002.

Exhibit 99.2 Statement Under Oath of Principal Financial Officer, dated August 14,
2002.



Exhibit 99.1

Statement Under Oath of Principal Executive Officer Regarding Facts and Circumstances

Relating to Exchange Act Filings

I, Thomas E. Hoaglin, state and attest that:

(1) To the best of my knowledge, based upon areview of the covered reports of Huntington
Bancshares Incorporated, and, except as corrected or supplemented in a subsequent covered

report:

2 |

no covered report contained an untrue statement of a material fact as of the end of the
period covered by such report (or in the case of areport on Form 8-K or definitive
proxy materials, as of the date on which it was filed); and

no covered report omitted to state a material fact necessary to make the statementsin
the covered report, in light of the circumstances under which they were made, not
misleading as of the end of the period covered by such report (or in the case of a
report on Form 8-K or definitive proxy materials, as of the date on which it was
filed).

have reviewed the contents of this statement with Huntington Bancshares

Incorporated’ s Audit Committee.

(3) In this statement under oath, each of the following, if filed on or before the date of this
statement, isa " covered report”:

Annua Report on Form 10-K for the year ended December 31, 2001 of Huntington
Bancshares Incorporated;

al reports on Form 10-Q, all reports on Form 8-K and all definitive proxy materias
of Huntington Bancshares Incorporated filed with the Commission subsequent to the
filing of the Form 10-K identified above; and

any amendments to any of the foregoing.

/s Thomas E. Hoaglin Subscribed and sworn to before me this
Thomas E. Hoaglin 14™ day of August, 2002.

Chairman, President and Chief Executive

Officer /s Nancy T. Hall

August 14, 2002 Notary Public

My Commission Expires. July 31, 2004



Exhibit 99.2

Statement Under Oath of Principal Financial Officer Regarding Facts and Circumstances

Relating to Exchange Act Filings

I, Michagl J. McMennamin, state and attest that:

(1) To the best of my knowledge, based upon areview of the covered reports of Huntington
Bancshares Incorporated, and, except as corrected or supplemented in a subsequent covered

report:

2 |

no covered report contained an untrue statement of a material fact as of the end of the
period covered by such report (or in the case of areport on Form 8-K or definitive
proxy materials, as of the date on which it was filed); and

no covered report omitted to state a material fact necessary to make the statementsin
the covered report, in light of the circumstances under which they were made, not
misleading as of the end of the period covered by such report (or in the case of a
report on Form 8-K or definitive proxy materials, as of the date on which it was
filed).

have reviewed the contents of this statement with Huntington Bancshares

Incorporated’ s Audit Committee.

(3) In this statement under oath, each of the following, if filed on or before the date of this
statement, isa " covered report”:

Annua Report on Form 10-K for the year ended December 31, 2001 of Huntington
Bancshares Incorporated;

al reports on Form 10-Q, all reports on Form 8-K and all definitive proxy materias
of Huntington Bancshares Incorporated filed with the Commission subsequent to the
filing of the Form 10-K identified above; and

any amendments to any of the foregoing.

/s Michael J. McMennamin Subscribed and sworn to before me this
Michael J. McMennamin 14" day of August, 2002.

Vice Chairman, Chief Financial Officer and

Treasurer /s Nancy T. Hall

August 14, 2002 Notary Public

My Commission Expires. July 31, 2004





