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PDSI

This presentation contains forward-looking statements within the meaning of Section 27A of the
Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934, including, but not
limited to, statements regarding sales and gross profit expectations for the remainder of the 2006
fiscal year and annual savings relating to the Company’s Operational Improvement Plan. The words
“believe,” “expect,” “anticipate,” “estimate,” “project,” “should” and similar expressions identify
forward-looking statements that speak only as of the date thereof. Investors are cautioned that such
statements involve risks and uncertainties that could cause actual results to differ materially from
historical or anticipated results due to many factors. These factors include changes in general
economic conditions, changes in the specific markets for the Company’s products and services,
adverse business conditions, changes in customer order patterns, increased competition, changes in
the Company’s business or its relationship with major technology partners or significant customers,
pricing pressures, lack of adequate financing to take advantage of business opportunities that may
arise, lack of success in technological advancements, and risks associated with the Company’s new
business practices, processes and information systems. For more details, please refer to the
Company’s Securities and Exchange Commission filings, including its most recent Annual Report on
Form 10-KSB and quarterly reports on Form 10-Q and 10-QSB.




To be the world-leading provider of innovative

global professional services to manufacturers with
sophisticated computing technologies in their
products, integral to the success of our customers,
with experts across our organization that are
acknowledged by our customers and our
competitors as the best in the business.
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Tier 1

Contract manufacturer

Pursues significant volume business
Seeks low complexity that is well defined
Global in scale

Tier 2

Single-vendor solution

Global capabilities

Complex computing technology experience
Limited capital investment

Full lifecycle services

Pursues moderate volume business

Tier 3

Regional firms
Limited portfolio of services
Lack of global distribution and service capabilities
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Meetings in China, Korea and . {

Singapore with current and
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prospective customers and

business partners

Currently qualifying facilities _ 5o ﬁ/ (rainan
under consideration as _- -a;

international repair and F . Canipoli %thwmu
logistics partners ; . %

Continue to establish sales
presence in Asia and Europe
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Disciplined Process with Defined Selection Criteria

» Reflects PDSi’'s mission statement

« Compatible with PDSI’s culture

» Fits PDSi’s growth strategy

» Potential for additional services to be provided

 Complementary, additive and/or synergistic to PDSI’s
business

« Potential for the expansion of global reach
» Accretive within one year or less
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$ in millions,
except per share amount

Net sales

Gross profit
Operating Expenses
Net Income/(Loss)

EPS

Quarter Ended June 30,

% Change
2006 2005 As Reported
$19.3 $6.9 178%
$4.4 $1.6 169%
$4.2 $1.7 147%
$0.1 $(0.0) N/A
$0.01 $(0.01) N/A

Six Months Ended June 30,

% Change

2006 2005 As Reported
$34.3 $14.4 137%
$7.3 $3.7 98%
$7.7 $3.3 135%
$(0.5) $0.2 N/A
$(0.08) $0.03 N/A
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Filed voluntary petitions under Chapter 11 on May 8, 2006.

As of June 30, 2006, PDSi determined that a portion of the
outstanding accounts receivable and inventory related to
the repair service agreement is impaired.

Incurred expenses of $465,000 concerning a reserve for
outstanding receivables and related legal services.

Outcome is likely to take time.
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e Total expenses anticipated to be approximately $2.0
million for consolidation of operations and Groveport
expansion.

« Annual savings expected to be greater than $1.6 million

« $68,000 of expenses in 2006 second quarter for first
phase of consolidation of production facilities.

* Plan to invest approximately $400,000 in 2006 to
Increase and improve PDSI’s production, warehouse and
logistics capabilities in Ohio.
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