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SALES — Trailing 4 Qtrs

(in $ millions)

||||I||E

2002 Q4 2003 Q1 2003 Q2 2003Q3 2003Q4 2004 Q1 2004 Q2 2004 Q3

L "
L
I.II-'E'E'I'ELE'SCII.IJTH]HE

4




*ﬂ

;,,51 GROSS PROFIT — Trailing 4 Qtrs

(in $ millions)
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(in $ millions)
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PDSi as a % of Sales
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PDS; Our Value Proposition

Contract Manufacturer

Value Added Reseller Engineering Services Firm
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Execution Strategy

Rrograms

Engagement

Rantnerships

Capability & Capacity
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